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Mansfield Plant 


War Dept. Admits Danger 
Of Labor Dislocation 


WASHINGTON, D. C.—A Letter 
of Intent has been accepted by the 
Westinghouse Electric & Mfg. Co. in 
the amount of $3,173,975 for produc- 
tion of binoculars in its Mansfield, 
Ohio plant, it was announced here 
Sept. 9 by the War Department. 

“This Letter of Intent, approved 
by the OPM and which will be subse- 
quently covered by a formal con- 
tract,” the department’s announce- 
ment stated, “is another example of 
the effort of the War Department 
to take up the slack in employment 
caused by priority ratings forcing 
manufacturers of civilian commodi- 
ties to curtail production. 

“In this instance, Mansfield, Ohio, 
is a ‘Westinghouse town.’ It is 
estimated that of its employable 
persons, Westinghouse Electric hires 
approximately 35%. Company offi- 
cials state that due to shortages of 
vital materials necessary for the 
manufacture of electric refrigerators, 
which is the standard product of 
this plant, considerable dislocation 
of employment is anticipated. 

“To further relieve the anticipated 
unemployment situation in Mansfield, 
the War Department is now nego- 
tiating with Westinghouse Electric 
& Mfg. Co. for additional contracts 
for defense items.” 


700 Westinghouse 


Workers on ‘Furlough’ 


MANSFIELD, Ohio—Seven hun- 
dred employes of Westinghouse Elec- 
tric & Mfg. Co. here got furloughs 
Sept. 22 because of a shortage of 
steel and other materials needed for 
the manufacture of electric refrig- 
erators, reports C. L. VanDerau, 
plant manager. The layoff left about 
4,300 employes at work in the plant. 


Lack of Defense Work 


Ruining Small Plants, 
T. Arnold Declares 


YOSEMITE, Calif.—Awarding of 
defense contracts to a relatively few 
large industrial organizations, leav- 


™ ing smaller firms without priority 


[9 


standing and unable to get raw 


® materials for civilian production or 


to obtain defense sub-contracts, 
threatens the life of thousands of 
small businesses, Thurman W. Arn- 
old, Federal anti-trust enforcement 
Officer, declared in an address before 
the California Bar Association. 

“Whether they can ever come to 
life again is doubtful,” he added. 
“The loss to national defense is 
irreparable.” 

Organized basic industries during 
the past 10 months have been re- 
Stricting defense production in order 
to avoid prospective overproduction 
after the war, Mr. Arnold charged, 
“because it may destroy their domi- 
nation of industry.” 

These corporations and organiza- 
tions were not unpatriotic, he said, 
but had “trained themselves to resist 
the development of new enterprise.” 

The imposition of price control, he 
declared, will not work effectively if 
costs are raised by artificial restric- 
tions. He declared that the building 
industry was enmeshed by these, and 
that monopoly and private pools 
Were seizing upon a “golden oppor- 
tunity” to raise food prices in large 
Cities. 
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Temporary Educational Committee Defense Is Leading 
Of Refrigeration Distributors 


Printed below are the members 
and makeup of the Temporary Edu- 
cational Committee of Refrigeration 
Distributors, which Editor George F. 
Taubeneck of AIR CONDITIONING & 
REFRIGERATION NEWS was authorized 
to appoint by a unanimous motion 
of the more than 100 representatives 
of the refrigeration and air condi- 
tioning industry convened Sept. 10 
in the NEws offices in a “Town 
Meeting” session to discuss. the 
problem of saving the distribution 
end of the business under the 
present emergency. 


H. G. 


Distributor - Dealer Section 


J. A. WHITE—VICE CHAIRMAN 
John A. White Distributing Co., Grand Rapids, Mich. 


L. ASHWORTH 
Wisconsin Radio, 
Association, Milwaukee, 


J. S$. BARTLETT 


H. 
Wis. 


Electric Institute of Washington, Washington, D. C. 


A. C. BUENSOD 


Buensod-Stacy Air Conditioning, Inc., New York 


DAVID BURKE 


Radio Distributing Co., Detroit, Mich. 


A. F. CALLAHAN 


Refrigeration & Appliance 


While acceptances have been re- 
ceived from nearly all of those 
invited to serve as members of the 
committee, there are a few who 
haven’t been heard from as we go 
to press with this issue. Neverthe- 
less, it was thought best to publish 
the committee without further delay. 

This committee is not a “closed” 
affair. Those who wish to volunteer 
their services will be welcomed as 
additional members. 

The Distributor-Dealer section of 
the committee covers the distribution 
of household and commercial refrig- 


eration equipment and air condition- 
ing. The Jobber-Service Man section 
covers wholesalers of new and 
replacement parts, and those men 
and firms engaged in service work. 

Overall purpose of this committee 
will be to recruit more members of 
the industry’s distribution system in 
a major cooperative effort to ‘sell’ 
their importance and that of the 
industry to the powers-that-be in 
Washington. 

Plans call for the announcement 
of an initial course of action within 
a week. 


BOGART, JR., GENERAL CHAIRMAN | 


H. G. Bogart Co., Toledo, Ohio 


Supplies Jobber - Service Man Section 


FRANK LANGSENKAMP—VICE CHAIRMAN 
F. H. Langsenkamp Co., Indianapolis, Ind. 


IRVING ALTER 


Harry Alter Co., Chicago, Ill. 


FRANK M. BENNETT 


Refrigeration Econcmics, Canton, Ohio 


C. E. BORDEN 


A. E. Borden Co., Boston, Mass. 


U. C. BOYLES 


Refrigeration Supply Co., Dallas, Texas 


Electric Refrigerator Assn. of New York City 


S. C. CASWELL 


General Electric Supply Corp., Detroit, Mich. 


J. CLARK CHAMBERLAIN 


Bureau of Radio & Electrical Appliances, San Diego 


PHILIP H. HARRISON 


Philip H. Harrison & Co., Newark, N. J. 


W. D. V. HOPKINS 


Hopkins Equipment Co., Atlanta, Ga. 


C. A. KLEINKNECHT 


CLAUDE BRUNTON 


Mechanical Refrig. Service, Huntington, W. Va. 


C. BUSCHKOPF 


T. 1. GLOU 


Beaver Dam, Wis. 


Central Service Supply Co., Syracuse, N. Y. 


B. A. HAUCK 


Richmond, Va. 


Richmond Electric Co., Richmond, Ind. 


L. C. KOHLMAN 


L. C. Kohlman, Inc., Chicago, Il. 


GEORGE _ LEHLEITNER 


Norge Equipment Co., New Orleans, La. 


JOHN M. McGREGOR 


McGregor’s, Inc., Memphis, Tenn. 


G. N. NUTTER 


Moock Electric Supply Co., Canton, Ohio 


JESSE PAGE 


A. H. HOLCOMBE, JR. 


Victor Sales & Service, Philadelphia, Pa. 


HOWARD HUBBELL 


Brass & Copper Sales Co., St. Louis, Mo. 


J. S. KIMMEL 


Republic Electric Co., Davenport, Iowa 


J. M. OBERC 


J. M. Oberc, Inc., Detroit, Mich. 


Page-Williamson, Charlotte, N. C. 


J. TREVOR PEIRCE 


Peirce-Phelps, Inc., Philadelphia, Pa. 


R. P. QUINN 


Shook & Fletcher Supply Co., Birmingham, Ala. 


P. SAMPSON 


Sampson Electric Co., Chicago, IIl. 


R. F. TRANT 
R. F. Trant, inc., 


G. W. WESTON 


Electric Assn. of Kansas City, Kansas City, 


Norfolk, Va. 


E. A. PLESSKOTT 


St. Louis, Mo. 


CLARENCE F. PRATT 


California Refrigerator Co., San Francisco, Calif. 


H. W. SMALL 
The Thermal Co., 


St. Paul, Minn. 


E. S. WRIGHT 


Mo. 


Bonded Refrigeration Service Associates, 
Youngstown, Ohio 


Knoxville Power Board 
Renews Wiring Aid 


KNOXVILLE, Tenn. — The City 
Utilities Board has decided to re- 
instate its cooperative plan of paying 
half the installation cost on electric 
ranges and water heaters sold by 
appliance dealers. 

The program had been suspended 
July 1, when the Tennessee Valley 
Authority asked the city to cooperate 
in a power conservation program. 
However, the power crisis has now 
passed, the board feels, and the 


(Concluded on Page 12, Column 3) 


Lack of Repair Parts 
May Shut Buildings 


NEW YORK CITY—Inability of 
owners to obtain materials for the 
maintenance of their buildings will 
soon force the closing of some 
properties, according to Thomas H. 
Doyle, president of the Midtown 
Real Estate Association, who charged 
that the OPM, the SPAB, and other 
governmental agencies were respon- 
sible for the situation. 

The agencies, Mr. Doyle declared, 
are indifferent to the need of vital 
repair parts, lack of which threatens 
deterioriation of the properties. 


Action Delayed on 
N. Y. Service Plan 


NEW YORK CITY—Further ac- 
tion on the Consolidated Edison Co.’s 
proposed plan for a “centralized” 
servicing operation to cover all appli- 
ances on its lines has been postponed 
for the present. 

Officials of the company who pro- 
posed the plan are said now to be 
studying suggestions and criticisms 
which have been received from 
various factors in the trade, and will 
probably revise the plan before pre- 
senting it to the trade in general. 


Topic For Rema’s 
Fall Conclave 


Group Meets Oct. 6-8 at 
White Sulphur, W. Va. 


WHITE SULPHUR SPRINGS, W. 
Va.—Largest attendance in the his- 
tory of Refrigeration Equipment 
Manufacturers Association is antici- 
pated at the 1941 fall meeting of the 
organization, to be held at the Green- 
briar hotel here Oct. 7 and 8. Re- 
quests for room reservations already 
have been received from more per- 
sons than attended the 1941 spring 
meeting at French Lick Springs, Ind. 

In addition to the two days to be 
devoted to the program, business 
matters, and other activities, several 
conferences and committee meetings 
have been scheduled for Oct. 6, the 
day before general conferences start. 

For the meeting proper, an inter- 
esting and timely program centering 
around defense business has been 
completed by the program commit- 
tee, under the chairmanship of 


(Concluded on Page 12, Column 4) 


‘No Price Rise Unless 
We Are Consulted,’ 
Says OPA Letter 


WASHINGTON, D. C.—In letters 
sent last week to household refrig- 
erator manufacturers and other pro- 
ducers of consumers’ durable goods 
whose output has been curtailed 
because of defense requirements, the 
Office of Price Administration has 
requested that no price increases be 
made without first consulting with 
OPA officials. 

Where the curtailment leads to an 
appreciable increase in unit cost, 
OPA officials said, “naturally some 
price increases will be allowed.” 
They indicated that they planned to 
give serious consideration to per- 
mitting advances in the prices of 
refrigerators, washing machines, and 
vacuum cleaners. 

It was emphasized, however, that 
no decision will be made until after 
all cost data has been studied and 
it has been found that increased 
costs justify higher prices. Automo- 
bile manufacturers recently were 
allowed to increase prices because 
of reduced output. 

This policy, OPA believes, keeps 
prices lower than would be the case 
if no warnings were sent or no con- 
sultations arranged. Price officials 
insisted they would take “strict 
action” against any firms ignoring 
their request. 


Asre Sections Ready 
With Fall Programs 


NEW YORK CITY—An _ excep- 
tional example of long-range plan- 
ning is afforded by the 1941-42 
programs announced this month by 
the 15 local sections of The American 
Society of Refrigerating Engineers, 
whose fall and winter season of 
meetings opens during September 
and October. 

In all the cities with organ- 
ized sections—Baltimore-Washington, 
Boston, Central New York (Syracuse, 
Utica, Schenectady), Chicago, Cin- 
cinnati, Cleveland, Detroit, Kansas 
City, Los Angeles, Milwaukee, New 
York, Philadelphia, Pittsburgh, Rich- 
mond, and St. Louis—section offi- 
cers and program committees have 
worked throughout the summer ar- 
ranging meetings in advance, and in 
several instances the sections were 


(Concluded on Page 12, Column 2) 


; : : : : : oe Soe Eager vig? . i ass 
i ; ‘ 
sou | Copy 
| rst ‘ 
8 is - m (SA oS RN | 7 
—  e re \ . S| ee “@ iL AO\ — : 
a, — | ST iiaree: ' A= ec _ 
cs : , Choa “re 
Sees 3 Seca * Ron oe : ae * se e 
Seca sora R 4 } So + vd 
soe f AW Vere $8; Bae . 
| | i Aes, JR ' _ 
oS WAS tee? ZS L _ _ 
. SS » Ne? ZO es 8 ile 
pce Si sete Seca Bip Sg = a. Gees : bec ie) 
Saeco Bisa See OC setae a es SS SM) ; 
_Beeniered a secon@class matter October 3 1986 at the post office at Detroit, Michigan, wader the Act of March sie, DET _ 
-  ———=—=Cs«s*Wadde:« Mark Registered U. S. Patent Office. Copyright, 1941, by Business News Publishing Co 9 Sees LS | 
Sa ec 
; 
Pe Be &g 
. 
} 
! 
ee 4 
SS | 
pe = 
Pe _ 
Pp - 
; ee fF 
Po ee i 
ee a ' 
TE SS | 
a . 
pe = es a 
ee . . ee : 
iene a a ee 
| s - 
ee PF _ 
FO ee | 
| Pe a a 
; a 
: 
Ro a ee | 
a | 
| ee PF | 
ee | Po 
bd — 
ee ee : 
| a ; 
a 
ee 
Po FP 
po Fe a 
4 EN 
ig 
ee oe Su = — Se % = | i ge ee Fs > : Set ee ee : ae ee ras #63 bee ee. Sara e per. — ey Pa reese Bes, PE Sikey 2 ime a ee Wakes E oe 3 = “ca r pon ; ae ; ii ee iis 
Re eet Re a ae i eee oe Eile i ae eer cenit ae Se ee ee Ra eis a Sh haps soe te RISE a 


2 


AIR CONDITIONING & REFRIGERATION NEWS, SEPTEMBER 24, 1941 


Complete Kitchens Are the Final Link In 
Sales Chain That Starts With Linoleum 


Hardware Store ‘Gives’ 


The Kitchen Theme 
To Every Customer 


ST. LOUIS—By selling up pros- 
pects for linoleum, tile, appliances, 
and furniture to completely planned 
kitchens, the Melcher-Schene Hard- 
ware Co. here has developed the 
model kitchen end of its business into 
a highly profitable operation provid- 
ing a steady source of 20% of its 
yearly sales volume. In the past 
two years this firm ‘has installed 
kitchens worth $17,500. 

Most hardware firms are usually 
a bit wary about investing in a con- 
tract business of any sort, according 
to Benjamin J. Melcher, president 
and general manager of the Melcher- 
Schene store, but, Mr. Melcher says, 
“We believe that contracting and 
regular hardware selling plans inter- 
mingle very well in this field. If 
the entire program is efficiently car- 
ried out, with all possible profit risks 
eliminated in advance, the contract- 
kitchen selling promotion offers one 
sure road to better profits and more 
sales volume for years to come.” 


HANDLES ALL ITEMS 


The secret of the Melcher-Schene 
operating success is “related selling.” 
The firm handles everything that 
makes up a model kitchen and lets 
no kitchen sale be considered com- 
plete until every possible item has 
been sold, even though it may be 
some time until the prospect is able 
to buy the necessary additional items 
to make the kitchen complete in the 
fullest sense. 

Such a merchandising program 
entails only two major considerations, 
Mr. Melcher pointed out—ability to 
demonstrate well the entire job in 
advance of the _ sale, and_  effi- 
ciently trained installation personnel. 
Melcher-Schene has both, with two 
model kitchens in the store, and a 
permanent staff of four installation 
engineers who know every part of 
the job from wall tiling to linoleum 
laying. Only one complaint—and 
that covering a cracked linoleum 
section under a heavy range—has 


Primarily a hardware store, Melcher-Shene Hardware Co. of St. Louis 


has made model kitchens an important part of its operations. 


In this 


annex are displayed cabinets, cabinet sinks, linoleum, and tile, all of 
which contribute to the model kitchens installed by the firm. 


been received in the two years the 
company has peen merchandising 
the complete kitchen installation. 

Because it represents a specifically 
different selling field, Melcher-Schene 
uses an entirely separate promo- 
tional plan on model kitchen pros- 
pects. First, the company advertises 
weekly in community newspapers, in 
each case running a picture of a 
recently installed job, and a testi- 
monial concerning it. Community 
papers are chosen because it has 
been Mr. Melcher’s experience that 
women read these local-interest pub- 
lications much more closely. Also 
run are advertisements on linoleum, 
on wall tile installations, and on ap- 
pliances—anything which may pave 
the road into the kitchen for the 
store sales staff. 

Four outside salesmen in winter 
and six in summer handle the selling 
job. All are veteran, skillful sales- 
men chosen for their ability to talk 
enthusiastically and close the sale of 
the kitchen running anywhere from 
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$250 to $800 in price. Covering 
residential districts each day, the 
sales staff receives leads from call-in 
customers answering newspaper ad- 
vertisements from friendly users, and 
from builder tips—all of which are 
followed up within 24 hours of 
receipt. 

On every call, the salesman goes 
armed with photos, sketches of 
typical jobs, and every bit of helpful 
information for the prospect’s bene- 
fit. His calls are appointed at an 
hour when both the housewife and 
her husband can be found at home, 
if at all possible—this convenience 
saving time, and always resulting in 
a better sale than when the prospect 
must rely on his or her own judg- 
ment. 

Brought to the Melcher-Schene 
store, the customer can see two 
model kitchens—one at a price of 
$750 in an annex building along the 
left side of the store, and another 
at $350 or $400 inside the main store. 
Both are complete in every detail, 


with running water and operating 


appliances. In the annex is a dis- 
play of 30 types of cabinets, a dozen 
designs in cabinet sinks, 40 color 
schemes in linoleum and wall tiling, 
and all appurtenances. 


‘TURN ’EM LOOSE’ 


“We turn the prospects loose in 
the kitchens,” Mr. Melcher explains, 
“and let them ‘get the feel’ of 
modern conveniences and _ work- 
saving arrangement by actually 
using them.” A salesman courteously 
assists in explaining this and that 
point, and making suggestions based 
on his visit to the prospect’s home. 

Financing is, of course, a major 
issue; taken care of by Melcher- 
Schene chiefly through FHA. One 
popular kitchen, of which 28 were 
sold in a single season, can be pur- 
chased at $6.50 per month, and thus 
appeals to even the most limited- 
budget families owning their own 
homes. Quick installation, usually 
in three days, is another feature 
which appeals to moderate-income 
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Do You Know These Fundamentals of 
Appliance Advertising & Merchandising? 


Just published by Business News Publishing Co. (publisher 
of Air Conditioning & Refrigeration News) is a new book 
“Appliance Advertising & Merchandising.” (Price: $2.00.) 
Written by R. E. Mangan, who for the last 10 years has been 
advertising manager and merchandising expert for one of. the 
largest appliance distributing firms on the west coast, the book 
is full of down-to-earth information on making advertising and 
promotion methods pay out. 


Parts of “Appliance Advertising & Merchandising”—such as 
that below—will be published in the News from time to time, 
to give readers the benefit of some of Mr. Mangan’s stimulating 
thinking, but primarily to create a desire on the part of the 
subscriber to get and read this very helpful book. 


BY R. E. MANGAN 


(From Chapter 12 “Things You Should Know About the Terms, 
Measurements, and Mechanics of Advertising.”) 


RADIO CONTRACTS 


There is usually no division of radio rates into National 
and Local brackets, as is true of newspapers, when one 
station is used. Network contracts, of course, have an 

entirely different basis than one-station contracts. For 
telephone line charges to link the various stations must be 
included. 

‘One important breakdown of radio rates is that between 
day and evening programs. The evening rate is usually 50% 
to 100% higher than the day rate, and justifiably so because 
of the greater audience. 

Radio contracts are very flexible. While the standard 
method of buying is in 13-broadcast units (based on once a 
week for a quarter of a year), you can sign up for almost 
any number of broadcasts or announcements you _ wish. 
Discounts are based on the 13-broadcast units. 

What the Contract Includes—A radio contract covers 
station time and an announcer. In the case of a participating 
program, your contract rate also includes your portion of the 
talent and other production costs. When you sign up for a 
news broadcast, your contract includes a charge for news 
service. If you buy a 15-minute program of recorded music, 
your contract includes the cost of using and arranging the 
recordings. 

Cancellations—Most radio contracts are cancellable on 
30 days’ notice, by either the advertiser or the station. It is 
frequently necessary for .a network station to exercise this 
privilege for network programs take precedence over local 
programs. In addition to this cancellation privilege by either 
party to the contract, the station may take the program off 
the air at any time objectionable material is used. This is a 
necessary precaution, due to the government’s strict regulation 
of radio. 


"BUSH LEADS 
_ the way to 
COOL PROFITS 


market coolers 
where space is 
small and high 
capacity of 1 
hh gal 4 


BUSH MFG. CO. 
HARTFORD, CONN. 
610 N. OAKLEY BLVD 


COMMERCIAL COOLING UNITS 6 


prospects who do not wish to sacri- 
fice their kitchens for a considerable 
period of time. 

No customer who buys appliances, 
linoleum, furniture, or anything re- 
motely connected with the kitchen 
ever leaves the Melcher-Schene build- 
ing until the model kitchen theme 
has been submitted to them, and an 
‘idea sold.” 

“We are constantly getting busi- 
ness from families who may have 
seen our model displays as long as 
a year ago,” Mr. Melcher added, 
“which proves to us that it is valu- 
able to sell the idea as well as actual 
merchandise to every homeowner we 
can contact.” 

After any kitchen is_ installed, 
Melcher-Schene immediately goes to 
work on selling new refrigerators, 
ranges, etc., to harmonize with the 
design of the first installation— 
invariably with success, as an out- 
moded refrigerator or range shows 
up to bad advantage by comparison 
with the glistening enamel of new 
sinks, cabinets, etc. After that, 
there is room for breakfast tables, 
stools, paint, etc.—and the profitable- 
in-itself model kitchen program thus 


‘Bowl Games’ Await 
Heater Hotshots 


NEW YORK CITY—In connection 
with this fall’s Modern Kitchen Bu- 
reau electric water heater sales 
campaign, which features Donald 
Duck and his three nephews in 4 
“football” theme, various cooperat- 
ing utilities throughout the country 
are arranging contests with winning 
salesmen receiving trips to one of 
the several “bowl” games scheduled 
for New Year’s. 

Whole campaign has a_ sports 
flavor, emphasizing the convenience, 
cleanliness, and safety of electric 
water heating. Spot radio transcrip- 
tions in song and verse, with Donald 
Duck as emcee, also help to sell the 
water heating story. 


Dealer Co-op Drive Hits 
At Possible Price Jump 


ASHEVILLE, N. C.—Several local 


brings benefits for many years to appliance dealers are joining i 
come. cooperative newspaper advertising 
: here to convince the consuming 


Refrigeration Tubes 


THE AMERICAN BRASS CO 


FRENCH SMALL TUBE. BRANCH 


General Offices: Waterbury, Conn 


public of the wisdom of buying now & 
before prices advance any further 4 & 
a result of the nation’s defense effort 

Among those firms participating 
in this advertising are: Reusing’s 
Inc.; Beaumont Furniture ©: 
Sterchi Bros.; Hamrick’s, Inc.; am 
Cut-Rate Furniture Co. 
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Cafeteria Coolers 
Filtrine Mfg. Co., Brool:lyn | 
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pyffalo Forge Plans 
Sale of Securities 
To Public Now 


BUFFALO—After operating 40 
years aS @ closely held company, 
Buffalo Forge Co., manufacturer of 
peating, ventilating, and air condi- 
tioning equipment, has filed a regis- 
tration statement with the Securities 
& Exchange Commission in connec- 
tion with its first public issue of 
securities. The statement shows for 
the first time the company’s record 
of earnings in recent years and 
other pertinent financial data re- 
quired under the Securities & Ex- 
change Act before an issue may be 
publicly sold. The proposed issue 
will comprise 115,120 shares of 
common stock of $1 par value. 

The statement shows that during 
the seven months ended June 30, the 
company had consolidated net profit 
of $612,983 after all charges and 
provision for taxes. Net sales for 
this period were $5,429,724. 

It also was revealed that on Aug. 
98 the company acquired the entire 
capital stock of an affiliated com- 
pany, Buffalo Pumps, Inc. Priorities 
on necessary defense materials have 
not yet disturbed the company’s 
operations, it was said. 


Fire In Store’s 


Market's Conditioned 
Liquor Room Placates 
The ‘Dry’ Customers 


DALLAS, Tex.—Ani air conditioned 
wine and liquor sales room, glass 
enclosed and isolated from the rest 
of the store so as not to offend cus- 
tomers who are predjudiced against 
the use of alcoholic beverages, has 
helped considerably in building up 
this line of business for the Simon 
David food store here, according to 
Delmer David, manager. 

Cool air is introduced into this 
rom through a duct leading from 
the central conditioning unit serving 
the store. 

In addition to the “customer com- 
fort’ angle, Mr. David reports that 
conditioning of this room keeps the 
beverages at temperatures more 
comparable with those which obtain 
in the wine cellars of Europe, another 
factor which helps to boost the 
store’s wine and liquor sales. 


Servicemen Can Aid In 
Civilian Defense 


LOS ANGELES — Refrigeration 
Service men can be prepared to 
fulfill important “civilian defense” 
roles in the event that air raids or 
other war-time disasters should 
strike this country, believes Pete 
Askew, head of Refrigeration Sup- 
plies Distributors, jobbing firm here. 

Ways in which service men could 
serve their communities in case of 
such an emergency, he suggests, are: 
1. By charting their individual dis- 
tricts as to dangerous refrigerant 
§as conditions; 2. By educating cus- 
tomers so as to avoid panic if refrig- 
erant lines should be broken; 3. By 
formation of warden units to work 
im conjunction with fire departments. 


Washington Jobber 
Now a Corporation 


WASHINGTON, D. C.—Effective 
Sept. 18, status of Refrigeration 
Supply Co., parts and supplies jobber 
at 1612 Fourteenth St., N. W., was 
changed from a partnership to that 
of a corporation. Personnel of the 
organization will not be affected by 
the change. N. E. Burdette and M. 


J. Trautman are operators of the 
company. 


New Conditioning Firm 
Formed In Toledo 


. TOLEDO—Martin Engineering Co. 
"ea chartered here Sept. 8, with 
‘ quarters at 2124 Ashland Ave., 
° handle air conditioning and refrig- 
*ration work. 

re ae porators are Hugh S. Martin, 


- R. S. O'Hara, Jr., and Robert H. 
Johnson. 


ee 


Cooling System 


Shows Need For Design Changes 


TOLEDO — Prompt action pre- 
vented serious damage to merchan- 
dise and injury to 10,000 customers 
when fire broke out in the air con- 
ditioning system of.Tiedtke’s depart- 
ment store on a recent busy Satur- 
day afternoon. Study of the causes 
of the fire led to the conclusion that 
the design of the system contributed 
in some ways to the blaze and 
spread of smoke, although filters 
served as a barrier to the fire and 
reduced the carbon content of the 
smoke. 

The fire was discovered when a 
store official, noticing smoke issuing 


' from a louver in the wall of the room 


housing the air conditioning equip- 
ment, telephoned the _ engineer’s 
office because he thought there was 
a short circuit. 

The manual controls for the louver 
openings and control switch for the 
system were in the plenum chamber, 
which was filled with smoke and 
flame. Faced with the alternative 
of pulling the main switch and cut- 
ting out elevators and lights, which 
might have created a panic among 
the customers, the chief engineer 
worked his way into the plenum 
chamber to turn off the system, 
while employes led customers out- 
side. 

Then the sprinkler heads operated 
and extinguished the fire before the 
arrival of the fire department. It is 
thought that the heads did not let 
go sooner because the forced-draft 
action of the air returning through 
the louvers prevented the heat from 
rising and a blanket of cooled air 
above the fire kept the temperature 
at the level of the heads from reach- 
ing a point high enough to melt the 
sprinkler fuses. 

The Tiedtke store is a four-story 
and basement structure. At the 
time of the fire only the first floor 
was air conditioned. The system 
had a 67,200 c.f.m. capacity. Fresh 
air, drawn from outside through 
louvers in the windows, first passed 
at the rate of 300 f.p.m. through 
84 standard 20 inch x 20 inch cells 
containing 168 fiber glass filters and 
then over fin coils water-cooled in 
summer and steam heated in winter. 

Thence the air was forced by a 
blower through horizontal ceiling 
ducts to various sections of the store. 


Air outlets were located at the ceil- 
ing. There were no return air ducts, 
air from the store being drawn back 
through louvers opening into the 
restaurant. Openings of the return 
louvers were protected with a 1\%- 
inch mesh wire screen. 

Exact cause of the fire remains 
unknown. It is thought that paper 
napkins or other inflammable mate- 
rial may have been drawn through 
the return louvers in the restaurant, 
which were located at floor level, and 
been ignited by a carelessly thrown 
cigarette. 

The only damage directly caused 
by the fire was to the interior of the 
air conditioning room and the equip- 
ment. There was some loss of mer- 
chandise due to smoke, water, and 
breakage. 

Since the fire, Tiedtke’s has moved 
the louver and motor controls out- 
side of the plenum chamber so they 
can be easily reached in an emer- 
gency. The return air intakes have 
been reinstalled 7 feet above the 
floor to prevent inflammable mate- 
rial being drawn into them. 

Tiedtke’s chief engineer, W. W. 
Seidner, believes, however, that 
altogether six factors should be con- 
sidered in designing and installing 
an air conditioning system of this 
type for adequate fire protection. 

1. Automatic dampers should be 
provided on both sides of filter 
chambers. Consideration should be 
given to installation of an automatic 
motor stop, operated by a device 
sensitive to smoke or heat, such as 
an electric eye. 

2. Fine screening should be pro- 
vided at all return ducts or louver 
openings to prevent inflammable 
material from falling or being thrown 
into them. 

3. Air filters should be of the type 
that will not burn. 

4. Horizontal ducts should have a 
number of door openings so that 
ducts can be cleaned out at frequent 
intervals. 

5. Remote control, at a point easily 
accessible in case of emergency, 
should be provided for louvers and 
motors, 

6. All portions of the room housing 
the air conditioning apparatus should 
be equipped with automatic sprin- 
klers. 
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9° Temperature Difference In Adjoining 


Rooms Marks Office Building Installation 


MACON, Ga.—First office building 
to be equipped with Carrier Corp.’s 
new “conduit system” of air condi- 
tioning, the 11-story Bankers’ Health 
& Life Insurance Co. Bldg. here now 
boasts an installation which makes 
it possible to maintain temperature 
conditions varying as much as 9° in 
adjacent rooms. 

The conduit system, adapted pri- 
marily to office buildings, apart- 
ments, hospitals, hotels, and other 
multi-room structures, consists of 
sending conditioned air at high 
velocities through small _ conduits 
resembling steam pipes to the various 
rooms, where Carrier ‘“Weather- 
master” units control the amount of 
cooling or heating delivered. 

Conservation of materials and 
rentable building space, as well as 
economies in construction, are 
claimed to be effected by using the 
small conduits to replace the large 
square ducts embodied in orthodox 
air conditioning installations. 

More than two miles of conduit 
piping were used in the Macon build- 
ing. Half a floor of office space was 
saved. 

Complete standardization of parts 
and elimination of the necessity for 
“tailor-made” installations reduces 


engineering and installation costs, 
Carrier officials point out, especially 
in tall buildings of ten or more 
stories. 


Extreme flexibility of temperature 
control is an outstanding feature 
of the conduit system. A difference 
of as much as 9° can be maintained 
in adjacent rooms, merely by regu- 
lating the dial attachment on the 
Weathermaster unit in each room. 
Indoor temperature is automatically 
changed to provide comfort condi- 
tions relative to outdoor temperature 
variations. 


Cooling for the Macon building’s 
air conditioning system is supplied 
by three Carrier refrigeration ma- 
chines with a cooling capacity equal 
to the melting of 150 tons of ice 
daily. A total of 223 Weathermaster 
units are used to control air tem- 
perature and distribution in the 
building’s various rooms. 


The building’s air conditioning 
system was set in operation when 
P. L. Hay, president of the insurance 
company, signed the five millionth 
policy issued by the company, and 
in so doing actuated a “magic eye” 
which set the machinery in operation 
and formally opened the building. 


Show Window Becomes Floral Refrigerator 
To Permit Effect of Lifelike Paintings 


DALLAS, Tex.—A show window 
display of cut flowers which is 
arranged to resemble a life-like paint- 
ing has been made possible in the 
B. E. Williams Floral & Nursery Co. 
here by the use of standard refrig- 
eration equipment. 

Actually, the show window itself 
has been turned into a floral refrig- 
erator. The window front consists 
of three plate glass sections. The 
display area is boxed in with ply- 
wood. Sides of the case are insu- 
lated with 2 inches of cork, the ceil- 
ing with 10 inches of rock wool, and 
the floor with 5 inches of rock wool. 
Doors are insulated with 2 inches of 
cork. 

In the center of the back panel 
of this display case is a gold leaf 
picture frame backed with black 
fabric. This frame is about 4 feet 


square. By placing a vase of cut 
flowers in front of this background, 
the impression of a still life painting 
is achieved. 

The display is most impressive at 
night, when it is brilliantly illumi- 
nated by fluorescent lights ranged 
along the ceiling of the case. 

Refrigeration for this display is 
provided by a %-hp. Norge compres- 
sor with “Zero-Plate” coil. Tempera- 
tures maintained in the case vary 
from 40 to 45° F. 

Condensation on the window glass 
has constituted somewhat of a 
problem, it is reported, but installa- 
tion of outlet ducts which cause the 
cool air to flow along the rear of the 
case, and fans which keep this cool 
air away from the window itself, 
have done much to control this situa- 
tion. 
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Repair Priorities For 
‘Essential’ Plants Only 


WASHINGTON, D. C.—An inter- 
pretation of Preference Order P-22, 
the Repair Plan for essential indus- 
tries, applies in the case of an 
organization which has two or more 
plants, not all of which fall within 
the classification of essential indus- 
tries which may use the Repair Plan. 

“Where an individual, partnership, 
association, corporation, govern- 
mental unit, or other organization 
operates two or more plants, one or 
more of which is within any of the 
classifications listed in paragraph 
(a) (1) (i-xx) of said S 958.1 and 
the remainder of which are not with- 
in such classifications, the Order 
permits the application of the prefer- 
ence rating only to deliveries of 
material required for repair purposes 
in those plants within the classifica- 
tions specified in said paragraph (a) 
(1) (i-xx) of said Order. The rating 
may not be applied to obtain repair 
material for plants not engaged in 
the specified activities.” 
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Valves and Fittings 
- The Standard of the — 
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Kerotest Manufacturing Co. 
Pittsburgh, Pa. 
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THE AMERICAN BRASS CO. 
FRENCH SMALL TUBE BRANCH 
General Offices. Waterbury, Conn 


Because of automatic unloaders, 
capacity controls, Flexo-Seals, force- 
feed lubrication from submerged oil 
pump, safety heads, and balanced 
operation— among other features. 
Three sizes: 3, 4, and 6 cylinders. 
Capacities up to 60 tons. Write for 
Bul. 100-B. Some good territories 
still open for distributors. 


Faults and Future Dangers 
Detected In Time Sales Rules 


Change Sought In Used Appliance Requirements 


ATLANTIC CITY, N. J.—Con- 
tending that some features of the 
new government regulations on in- 
stalment selling are too severe, the 
eastern convention of the National 
Retail Furniture Association, meet- 
ing in the Hotel Claridge here last 
week, voted to send its suggestions 
to the board of governors of the 
Federal Reserve Bank and its vari- 
ous regional officers. 

The furniture men consider the 
20% down payment on cooking and 
heating stoves too high. Likewise 
the required payment of $5 a month 
on small but essential appliances is 
believed to be too high. The status 
of the “add-on” purchaser (the cus- 
tomer who adds another purchase to 
one already made) requires further 
consideration, it was held. 

Down payment requirements on 
used appliances, which do not com- 
pete with defense production, should 
also be reduced, according to the 
furniture men, while all furniture, 
whether new or used, should be put 
on the same basis to avoid possible 
chiseling, they believe. The Federal 
Reserve Board also should consider 
the possibility that the restrictions 
may encourage customers to borrow 
and pay cash for the merchandise, 
thus moving the account from the 
retail store. 

These suggestions, which were 
drafted by a subcommittee, won the 
approval of the 400 merchants at- 
tending the convention. 

Stating that furniture represented 
an outstanding example of a non- 
defense item in which production 
should be encouraged to offset infla- 
tion possibilities, I. B. Brodie, New 
York attorney representing the Reli- 
able Stores Corp., said that such 
action would ease the present eco- 
nomic strain. 

In the early part of the conven- 
tion, W. S. Cheyney, vice president 
of the National Retail Furniture 
Association, reported a sharp drop 
in sales as the result of public 
misunderstanding of the new instal- 
ment regulations. Furniture buyers 
for department stores in New York 
City, however, denied that any such 
drop had occurred, although they 
admitted that a leveling off in sales 
gains since the first of the month 
was naturally to be expected. 


Move Is Feared To Make 


Regulations Permanent 


CLEVELAND—Possibility that the 
current emergency control of con- 
sumer credit by the Federal Reserve 
Board under its Regulation “W” may 
be the forerunner of permanent 
federal regulation of consumer in- 
stalment credit was pointed out by 
W. Harvey Kyle, manager of the 
personal loan and finance depart- 
ments of Cleveland Trust Co., in 
addressing the annual convention of 
the Financial Advertisers Associa- 
tion. 

“The method which the govern- 
ment took to regulate consumer 
credit,” he declared, “indicates the 
desire on the part of the government 
to control it. The steady extension 
of many forms of government con- 
trol during the past nine years is a 
warning of what we may expect. 
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Mills Condensing Units 


By Mills Novelty Company 
4100 Fullerton Ave., Chicago, Ill. 
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“In many states we have faulty. 


legislation and faulty conditions con- 
trolling consumer credit. Regulation 
W is not intended to be a reform 
measure, but with a few changes, 
such as a ceiling on interest rates, 
regulations as to _ repossessions, 
wage assignments, rebates, service 
charges, and so on, it could very 
easily become a reform measure.” 

As to the present situation, Mr. 
Kyle said that “the brakes have 
been applied, but the pressure at 
this juncture is to prevent the sky- 
rocketing of prices which, inci- 
dentally, would be more harmful to 
the low income bracket than the 
denial of certain durable goods. 

“Right now, most everyone seems 
happy about the generosity of the 
restrictions and generally they have 
met with widespread approval. But 
it may be a little too early to feel 
the impact, because the controls are 
so arranged that a single turn of 
the vise will add considerably more 
force. 

“Regulation W, which became 
effective Sept. 1,” Mr. Kyle declared, 
“brought these points clearly into 
focus: 

“1. It is a complicated piece of 
regulation; 

“2. The present restrictions are 
only the first step in a procedure 
that will undoubtedly increase both 
the serverity and scope of instalment 
credit restrictions; 

“3. It is going to be a process 
that will affect the lower income 
brackets immediately and possibly 
the middle brackets a little later; 

“4, It will undoubtedly increase 
operating costs and hence tend to 
increase rates to the public; 

“5. Its effect on advertising will 
be noticeable; 

“6. It may be the forerunner of 
permanent federal regulation of 
instalment credit.” 


Krich to Apply Tax on 
All ‘Past’ Shipments 


NEWARK, N. J.—Krich-Radisco, 
Inc., Kelvinator’ distributor, has 
notified its dealers that it will assess 
the 10% excise tax on all mechanical 
refrigeration products and electrical 
appliances shipped to dealers after 
the tax becomes effective, regardless 
of whether the orders were entered 
before the new levy went into effect. 

The bill provides that the excise 
taxes shall become effective on the 
first day of the first month which 
begins more than 10 days after the 
date of enactment. If this provision 
is retained, the bill would not become 
effective until Oct. 1 at the earliest. 
Ordinarily the tax will apply only 
to products shipped on or after the 
effective date. 

Advance information of the com- 
pany’s policy was given dealers, the 
notice said, so that they could 
anticipate the taxes in handling 
their merchandising program. 


August Refrigerator 
Tax Up 50% 


WASHINGTON, D. C.—Excise tax 
collections on mechanical refriger- 
ators totaled $1,791,647.83 during 


~@ August of this year, according to 
', Bureau of Internal Revenue reports. 


This compares with a total of 
$1,183,615.92 collected in 1940. 


Brunner Refrigerating and Air Condition: 


ing equipment comprises air and water ° 
cooled condensing units for Practically 
all types of commercial applications up 
to and including 25 tons of refrigeration, 
Catalog promptly on request. Brunner 
Manufacturing Co., Utica, N. Y., U. S. A. 


BRUNNER 


FOR YEARS THE SYMBOL OF QUALITY 


Specialty Selling in the ‘Emergency’ 


Why Not Build Your Own Defense 
Program, Mr. Appliance Dealer? 


By William Rados, Sales Promotion Manager Refrigeration Division, 
The Crosley Corp. 


Editor’s Note: This is the first 
of a series of five articles by 
Mr. Rados, discussing appliance 
selling problems under today’s 
unusual conditions. 


So there’s not going to be any 
trouble to sell refrigerators next 
year? The problem is going to be 
to deliver them. Therefore, retail 
appliance salesmen and dealers will 
lie down by the side of the fire and 
lick their chops until the war’s over. 

Interesting, if true! 

Maybe some people will be so 
impressed by this kind of talk that 

they will just go 


™ into hibernation. 
' But this is not 
the answer to 
any individual’s 
problem. 
The appliance 
industry consists 


of hundreds. of 
thousands of deal- 
_ ers and salesmen. 
_ But YOU are only 
| person. 
' Whether the na- 
tion is at peace 
, or at war, under- 
| going boom times 
or depression, rid- 
He always bounces ing sky high or 


back. So will the . 

deeiee en soles. trailing low, you 
man who plan their have your own 
sales-defense pro- personal problems. 


gram NOW. 

YOU aren’t concerned with “‘sweep- 
ing economic movements,” “world 
trends,” or the other gigantic forces, 
because they are beyond your con- 
trol. But YOU are concerned with 
YOUR PERSONAL PROGRESS, be- 
cause it’s YOUR LIFE, and you can’t 
afford to wait until ‘conditions” 
come along and kiss you. YOU 
have to learn how to advance regard- 
less of “general conditions.” Every 
successful appliance salesman and 


The Author 


William Rados, now sales pro- 
motion manager for Crosley 
Corp., has been in sales promo- 
tion and education work since 
1929. Prior to joining Crosley he 
was manager of the Kelvinator 
National Salesmen’s _ Institute. 


dealer knows this fact and lives by 
it. Once you learn that YOUR 
PROBLEM belongs to you—and not 
“conditions”—you'’ve started ‘straight 
on up the road to higher income 
where the sky’s the limit. 

Once you acquire this point of 
view, your next logical move con- 
sists of planning and preparation. 
Don’t neglect to take immediate steps 


to prepare yourself. The British 
didn’t prepare when the _ storm 
threatened, with the result that 


they’ve had a tough time. 

Building your own defense pro. 
gram now consists of two major 
steps: (1)—Examine your whol 
selling operation to introduce jp. 
creased effectiveness and maintaip 
and step up dollar and profit volume 
(2)—Strengthen your financial pie. 
ture. Let’s look at this latter Step 
now. We suggest these moves: 

1—Get in a liquid condition ang 
stay liquid. 

2—Take immediate steps to de. 
crease your fixed expenses. Set a 
goal for yourself, and then study 
every phase of your fixed expenses 
for means of cutting down to your 
goal. 

3—You’ve had a good year, gp 
pay off the bills. Discount your 
bills. Build a reserve. 

4—Extend credit only to approved 
accounts. 

5—Go after your accounts receiy. 
able. 

6—Set up reserves for the 1942 
taxes. 

A note of caution: Although 
Crosley refrigerator dealers, for in- 
stance, have enjoyed the greatest 
sales year in the history of The 
Crosley Corp., this is no time to let 
down on retail selling. Refrigerators 
still must be sold, largely by spe- 
cialty salesmen. Therefore, while 
some dealers might feel tempted to 
seek expense reductions in salesmen’'s 
incomes, we advise against this step 
because it would tend to cripple your 
individual selling power. Although 
curtailed production may mean easier 
selling for the industry as a whole, 
no individual dealer or salesman can 
dare to relax his efforts without 
risking a severe future reaction. 
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<A> Specify Atco 
for 


Maximum Efficiency, 
Trouble-Free Performance 


ALCO VALVE CO. ST. LOUIS, MO. 


~ V-BELTS 


Silent, vibrationless, de- 

pendable, long-lasting 

Powerful grip preven 

slippage.. A nearby dis 

tributor carries a coms 

plete stock for appliances — 
and machines. 


THE DAYTON RUBBER 
MFG. CO., DAYTON, OHIO 


More than 20 years of high rep- 
utability...in every kind of refrig- 
eration service...has established 
the name “Lipman” as a BUY 
word that breaks down sales 
resistance. Make this reputation 
your sales asset... for greater 
profit and better cus- 
tomer satisfaction. 


GENERAL REFRIGERATION DIVisiON 


Yates-American Machine Ce. 


Dept. AC-1 Beloit, Wisconsi® 


SERVEL 


Truly hermetic! G 


. THE LITTLE MACHINE WITH THE BIG FEATURES 


ly serviceable! PLUS a score of “super 


features" that no other refrigerating machine in the industry © 
match. For all temperature ranges. 1/5, 1/4, 1/3, 1/2 HP. Write 
for details. Servel, Inc., Electric Refrigeration and Air Conditioning 
Division, Evansville, Indiana. 
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interpretations of Credit Regulation Show SPAB Asks Immediate 


Commercial Sales 
Any Box Within 12 Cu. 


DETROIT—Apparently the Fed- 
eral Reserve Board’s instalment 
credit regulations applying to “me- 
chanical refrigerators” are designed 
rimarily to cover that type of 
refrigeration equipment ordinarily 
used in the home, and do not extend 
to products in the commercial refrig- 
eration field. 

gince the issuance of Regulation 
w regarding instalment selling set- 
ting limits on minimum down pay- 
ments and maximum maturity terms, 
gome 60 bulletins have been issued 
interpreting various phases of the 


regulations. 
According to one of these, the 
classification “mechanical refriger- 


ators’ does not include frozen food 
cabinets used for the display and sale 
of frozen foods, but does include 
such cabinets intended for use in 
the home. 


cos 
It does not include milk coolers 


nor coin-operated beverage dispens- 
ers. Refrigerated cabinets designed 
for the storage of ice cream or other 
products offered for sale also are 
excluded from the instalment regula- 
tions. 

No ruling has been made on water 
coolers, but the local branch of the 
Federal Reserve Bank of Chicago 
has ruled informally that beer cool- 
ing equipment does not come under 
the scope of the regulation. 

However, the minimum down pay- 
ment and maximum terms do apply 
to all mechanical refrigerators up to 
12 cu. ft., even if the individual unit 
is sold for use in a commercial 
location. 

Regarding other major appliances, 
it has been stipulated that the term 
‘Troners designed for household use” 
does not include hand irons, whether 
electrically or otherwise operated. 

A ruling as to cooking stoves and 
ranges stipulates that an oven or a 
broiler is considered a heating sur- 
face that has a separate source of 


Metals For R.E.A. Hit 
By Economy League 


WASHINGTON, D. C.—Failure of 
the Federal government to reduce 
its non-defense construction activities 
in proportion to the requirements of 
the defense program is scored by 
the National Economy League. 

The League cited an allocation to 
the Rural Electrification Adminis- 
tration of 4,500 short tons of copper 
per month and lesser quantities of 
steel, zinc, and aluminum. 

“The same materials allocated to 
industries which have long used them 
for essential parts would probably 
forestall a significant amount of 
‘priority unemployment,’ ” the League 
declared. 

“The closing of a factory on which 
workers depend for employment in 
established occupations and localities 
is a much more serious dislocation 
than the postponement of those rural 
electrification projects which have 
been merely started or proposed.” 
_ The League stated that reduction 
In the number of electrical appli- 
ances sold may make operation of 
REA lines unprofitable. 


pa, OO 
yy oe 


® Your N.R.S.J.A. jobber provides 
the most economical and satisfactory 
distribution of refrigeration supplies 
and accessories, so essential to your 
successful operation. 

Providing this store house of re- 
ftigeration supplies is but part of the 
N.R.S.J.A. jobber’s service. He is 
€qually interested in seeing that such 
Service is prompt and satisfactory. 


_ He is your partner in business. 


| NATIONAL REFRIGERATION SUPPLY 
JOBBERS ASSOCIATION 


Are Not Covered 


Ft. Is Covered, However 


heat; as, for example, a separate 
burner or electric element, but if the 
oven and broiler have a _ separate 
source of heat in common, it is con- 
sidered that there is but one heating 
surface. Neither is considered a 
heating surface if the source of heat 
is a central firebox. 


“Heating stoves and space heaters 
designed for household use” includes 
gas-fired floor furnaces, even though 
they are permanently built into the 
floor. The classification also includes 
small portable electric heaters. 

Where there is a bona fide delay in 
delivery of an article, it is in order 
to use the day of the delivery as a 
base for applying the requirements 
of the regulation, the board has 
ruled. This includes both down pay- 
ments and the maximum maturity 
for the credit. 


Copper Expansion 


WASHINGTON, D. C.—Expanded 
production of every critical material 
to meet the needs of the all-out 
defense program is called for in a 
policy announced last week by the 
Supply Priority & Allocations Board. 

Immediate efforts under the SPAB 
program will be concentrated on 
aluminum, magnesium, and copper. 
In each case, SPAB directed that 
expansion of capacity already plan- 
ned but not yet actually set in mo- 
tion be completed as soon as possible. 

In the case of magnesium, existing 
plans call for expansion of produc- 
tion by approximately 364,000,000 
Ibs. per year. 

In aluminum, existing plans call 
for an increase in production of 
600,000,000 lbs. per year. Negotia- 
tions for the building of the new 
capacity are progressing well, SPAB 
announced, and emphasis will be 
placed on getting the new plants 
built and into operation as quickly 
as possible. 

Expansion of copper production 


was called for through a_ broad 
campaign designed both to increase 
the available supply and to reduce 
the demandsfor the metal. SPAB 
estimated that between 250,000 and 
350,000 tons could be saved annually 
by cutting down on _ unnecessary 
uses. 


‘Labor Priorities’ Feared 
By Non-Defense Group 


NEW YORK CITY—Fear that 
“labor priorities’’ may soon be estab- 
lished in non-essential industries was 
expressed by speakers at a round- 
table discussion held as part of the 
seventh annual _ Atlantic Coast 
Premium Buyers Exposition at the 
Hotel Commodore recently. 


Even in industries where there 
are no material priorities to worry 
about, asserted D. R. Snively of the 
Hagerstown Leather Co., Hagers- 
town, Md., there is a _ growing 
danger that labor priorities will be 
declared. This is especially true, he 
said, in towns or cities with large 
defense industries. 


‘Product Simplification’ 
Won't Be Illegal 


WASHINGTON, D. C.—Manufac- 
turers may take concerted action to 
reduce the number of styles and sizes 
of their products without fear of 
violating Federal anti-trust laws, 
Assistant Attorney General Thurman 
Arnold said in a recent letter to 
Under Secretary of Commerce Wayne 
C. Taylor. Mr. Arnold is in charge 
of the anti-trust branch of the 
Justice Department. 

“I fully concur in the proposition 
that the more general adoption of 
‘Simplified Practice’ as developed by 
the National Bureau of Standards in 
cooperation with various industries, 
would constitute an important aid to 
national defense,” Mr. Arnold wrote. 


It was stated that Mr. Arnold’s 
letter should encourage industry 
groups, in cooperation with the 


government, to conserve scarce and 
critical defense materials through 
simplification. 

Further assurance on this point 
was given by the OPM’s general 
counsel. 


RESTAURANTS + THEATRES - OFFICES 


You can build future business, insure normal operation of 
equipment employing “Freon-12,” create customer goodwill 


Now's the time many air conditioning 
systems in restaurants, theatres and 
other establishments are shut down for 
the season. It’s a perfect time to do a 
real service for your customers, and also 
create future business for yourself. 


Prospects will welcome your service 
when you point out how important 
proper procedure inshutting downequip- 
ment is to the conservation of “Freon- 
12”—and to the normal operation of 
their equipment next season. This serv- 
ice also gives you an excellent oppor- 
tunity to sign customers for a regular 
check-up service next year—insure your- 
self a steady volume of future business. 


In closing down systems, remember 
these important points: “Pump down” 
refrigerant into the receiver, and close 
valves to retain refrigerant until re- 
quired. Be certain the capacity of the 
receiver is sufficient to hold the entire 
charge. Also allow for a 10% void to 
take care of expansion of liquid under 
higher temperature, and eliminate the 
possibility of hydrostatic pressure burst- 
ing the receiver. Check valves after 
“pumping down” to make sure no leaks 
occur during shut-down period. 


Why there is a shortage of “Freon-12... 


Although our plant is producing as much 
“*Freon-12” as ever, defense needs are taking 
a large portion of the production. But—care- 
ful estimates indicate that if waste and losses 


are eliminated, the saving will compensate 


KINETIC CHEMICALS, 


STORES 


for existing shortages. That’s why youshould 
offer a regular check-up service to conserve 
“Freon-12”—to prevent losses before they 


occur. 


4 major causes of waste and losses... 
Study the check list at the right to make 

sure you utilize every possible means of com- 

bating these four sources of waste and losses: 


(1) Leaks 


(3) Incomplete removal of “Freon-12° 
P , 


from cylinders 


(4) Purging “Freon-12” into the air 


How to minimize waste and losses. . . 
“Freon-12” is no more difficult to hold 
than any other refrigerant under the same 
pressure. In fact, under such conditions the 
leak may be less. But because “Freon-12~ 
is safe, odorless and non-irritating, the same 
care is not always exercised as when using 
other refrigerants. But you can easily mini- 
mize “Freon-12” leaks by following the pre- 


scribed procedure. (See check list.) 
SEND FOR NEW MANUAL 


> Wise refrigeration service engineers today are fol- 
lowing the lead of the Chinese Doctor—who is paid 
to keep patients well. This service manual tells how 
you can keep your patients well. Send for it today. 


INC., 


(2) Overcharging systems 
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Refrigeration Is Essential 
To America’s Health 
And Efficiency 


Canada—Land 
Of the Future 


ANADA has long’ been an 

admirable nation, admirably gov- 
erned and operated. Its people are 
sensible, its lawmakers seldom given 
to Noble Experiments, its administra- 
tors canny. 


Vast expanses of land, fertile and 
amply stocked with mineral and animal 
resources, have kept Canada’s more 
than eleven million inhabitants com- 
fortably provisioned. 


Canadians aren’t the sort who buy 
submerged real estate or stock in 
“blue sky” corporations. When the 
erash of ’29 came, Canadian banks 
remained solvent. 


Having kept their noses clean and 
their feet dry for all these years, 
Canadians are now ready to cash in 
on their national character and re- 
sources. Canada is on the verge of 
becoming a Power. 


It’s the war, of course, that makes 
this possible. Since the beginning, 
Canada has been steadily (but soundly) 
expanding its production of raw 
materials, foodstuffs, and manufac- 
tures. These it sells to Great Britain, 
the United States, and South America. 


CANADA EVENTUALLY WILL 
BECOME A _ CREDITOR NATION 


Gradually these sales are making 
Canada the master of her own eco- 
nomic soul. Eventually she _ will 
become a creditor nation. Not only 
will she own her own resources and 
be virtually independent of foreign 
capital, but she will possess vastly 
expanded productive facilities. 


Beginning in 1938, and continuing 
even unto now, large quantities of 
American and British machine tools 
have been shipped into Canada. The 
British early realized the strategic 
value of setting up production centers 
in Canada, where they would be out 
of range of enemy bombers. 


i .. ee —— 


All this accretion of machine tools 
and building of new plants and 
training of skilled labor is, of course, 
increasing Canada’s national income 
to record heights. But more important, 
perhaps, is that Canada is acquiring 
the wherewithal to become an Indus- 
trial Power, one which must be 
reckoned with in world trade after 
the war. 


Quietly and unobtrusively a steady 
migration of British industry, from 
England to Canada, has been taking 
place. This migration, we are informed 
is not just a temporary movement to 
a national bomb shelter. Rather, it 
is a migration to greener pastures. 


BRITISH CAPITAL BUILDS IN 
CANADA FOR FUTURE EXPORTS 


British capitalists, forced to dis- 
pose of their holdings in American 
stocks and bonds, are reinvesting the 
proceeds in Canada. Many of them 
are also buying up factory sites in 
Ontario and British Columbia, and are 
planning to produce therein the fine 
“civilian” export goods for which 
Britain has long been so justly famous. 


Some will even tell you that Ottawa 
is destined to become the capital of 
the British Empire, no matter whether 
Hitler wins or loses. 


Anyway you look at it, Canada 
seems destined for great things. This 
turn of events cannot be attributed 
solely to good fortune. In large 
measure, Canada’s national character 
is responsible. 

She has proven—by minding her 
own business and by minding it well— 
that she can manage large affairs. 
The United States would do well to 
look to Canada and Canadians for 
guidance in these muddled times. 


Canadians know what they are 
doing. And Canada is a Land of the 
Future. 


QUOTED 


CONSUMER CREDIT AND PRICES 


N connection with the legislation to 

control prices the President and his 
advisers are considering measures to restrict 
instalment credit. This type of credit has 
come to occupy so important a place in our 
economic life that it can scarcely be 
excluded from any plans for guarding against 
inflation. Obviously the freedom with which 
consumer credit is made availiable influences 
the effective demand for goods and the 
course of prices. 

But the need for controlling this particular 
branch of credit only emphasizes the fact 
that preventing inflation involves much more 
than the mere fixing of price ceilings. 
Instalment credit is only one factor in the 


bigger problem of striking a balance between. 


the flow of consumer purchasing power and 
the supply of goods availiable for purchase. 
Of far greater weight is the fact that 
defense spending and the consequent increased 
employment at higher wages is making 
availiable to the public the highest level of 
income yet reached in the history of the 
country. To crack down on _ instalment 
selling while taking no effective measures 
to withdraw from the economic system a 
part of the increased spending power being 
made availiable through mounting wages is 
to tackle only a part of the job, while 
evading the much more important part. — 

Preventing inflation must involve the 
whole range of Government fiscal and credit 
policy in addition to such other direct meas- 
ures as the administration of priorities, the 
encouragement of production, and the fixing 
of price ceilings where necessary. One vital 
element in this job the Administration and 
Congress seem determined to sidestep in the 
refusal to broaden the income-tax base. 
Another element they appear equally deter- 
mined to sidestep by excluding from price- 
control legislation the questions of wages 
and farm prices. So long as the program 
is handicapped in this way we shall face the 
danger that price control will mean a 
further drastic step toward the regulation of 
business without achieving the assurance 
against inflation which alone could justify 
such far-reaching regulation —From “The 
New York Times.” 


They'll Do It Every Time . . 


IF MOU HAVE A PIC - 
TURE OF YOURSELF 
THEY CAN PUBLISH 


SELF AT HOME 


WITH THAT SPEECH i cast 
YOU MADE AT THE 
ONE. IN THE 
MORNING MAIL, 


Céipr. 1941, King Features Syndicate, Inc, World nght 


SPANISH DIRECTORY FINDS 
FAVOR IN LATIN AMERICA 
The Anglo ene ian Electric (Co, 


LETTERS 


Paseo Colon 669 
Buenos Aires 
Dear Sirs: 

We have just received your most in 
ing publication in connection with pre 
and commercial refrigeration and air condi- 
tioning. 

We find this catalog extremely interesting 
and prepared on scientific lines in good 
Spanish, which is understandable to the type 
of refrigerator distributors in this country. 

The market has been badly in need of 
such a complete and well illustrated manual 
and we feel that, if your Service Manual is 
of the same high standard, you will have 
justified the confidence your advertisers have 
had in your organization. 

We enclose herewith draft No. E40/16057 


A CANADIAN’S FRANK 
VIEW OF LEND-LEASE 


Davis Automatic Controls Co. 
5 Blackmore St. 
Toronto, Can. 

Editor: 

re: Lease Lend 

Sure, the British are exporting, but so is 
the United States as far as sales to Canada 
are concerned in larger quantities than ever 
before. The United States has lost some of 
its markets, but if Hitler had his way, they 
would lose more markets and would not 
regain many which have already been lost. 

You admit that a British victory would 


give the United States a greater opportunity on the Bank of London & Sou i i 
in world trade than would a German victory. 7 U.S. dollars and we shall Be ahaa to eons Pet 
A British victory may be assured if ample your AIR CONDITIONING & REFRIGERATION feted 
equipment is supplied from the United States. NEwS for a period of 2 years. and di 
It is my impression that Lend-Lease con- At the same time we should be pleased a “Cha 
and r¢ 


ditions are being set up to largely maintain 
the status quo, previous to the war, of 
industry in the United States and other 
countries receiving benefits under the Lend- 


if you could kindly send us your Service 

Manual in triplicate as our technical staff = “4 
will be able to make very good use of it. right) : 
If this involves any additional expense we 


Lease Act. shall be glad to make extra arrangements. 
C. R. Davis DENNIS LAVARACK, Lar 
a Sales manager 
‘APPLIANCE ADVERTISING & a we on Ope 
MERCHANDISING’ CALLED oe a 
‘A LOGICAL GUIDE’ wpeaeiaain sore 
Imperi ring | 
Bureau of Radio and Electrical Appliances u i Pg oe L> aanciot 
© 2 oe County Buenos Aires, Argentina is the 
ectric Bldg. Editor: pliance 
— senun Diego yea bow to thank you for the Latin Ameri- years. 
_ RE. can Edition of Refrigeration & Air Condition- Cecil J 
sal i ae Advertising & ng Riebeioey, this is indeed a very interesting in Kan 
ng”: edition and wi i 
<a just completed reading your book to us. a a ee Dy fe 
“Appliance Advertising & Merchandising,” I We have so man 
, . , friends who have asked 
a po sete to “'? you my impressions of us to get for reer a copy, and we would edie : 
wor : 
. ° appreciate the sending of a few copies for fri 
To begin with, you surprise me with your which please send me iil bill. ' tee tin 


ability to weave supposedly uninteresting This opportunity to write you reminds us Eight | 


_ a —= advertising and busi- of asking you to help us with a convenient for bot! 
a ao is “a4 on rons pomgeerag: 4 story. connection in refrigeration equipments, the partme! 
ee ee ae yma “ put the book mechanical part only, suitable for baseme: 
pe lc er ly yea . : = appliance CONDITIONING CABINETS in the sizes 
: y easy-to-follow, thoroughly capacities for small stores, offices, and homes. 
ogical guide through the countless problems One of our clients is interested in such 4 Sh 
poi meine and general business manage- line to be installed in local made cabinets. 
. because cabin due to 
; I congratulate you heartily for this fine the lack of ~ salina pond en as the Re 
save of work and trust the way may be equipment can be imported on the correspond: SHRE 
ound to have it called to the attention of ing permit. It would be convenient if we Johns 
appliance dealers everywhere. could obtain quotation on equipment on the of ra $ 
J. CLARK CHAMBERLAIN, basis that our buyer is allowed to copy the dealers} 


design of an American made cabinet fo ance 
individual air conditioning, on the condition space fe 
that the refrigeration unit is purchased from kitchens 
the firm who you recommend. Frank 

We further beg to advise you that we 4 the firn 
interested in general in first class connections remodel: 
in the line of refrigeration material and be several] | 
to advise you that we represent on an excl Serine 
sive basis Tecumseh and Mayson but have no 
connection in fittings, evaporators, and small 
items and would appreciate if you can recom 
mend us to one of your many connections. 

P. H. Forum SMIDT 


Secretary-Manager 


Department of Water and Power 
City of Los Angeles 
Bureau of Power and Light 
207 So. Broadway 
Los Angeles 

Mr. Robert Mangan 

Author of “Appliance Advertising & 

Merchandising”: 

Your book on advertising and merchandis- 
ing of electrical appliances has been digested 
from cover to cover. The book is packed full 
of sound merchandising ideas. I like the 
direct and easy manner in which you talk 
with the dealer in approaching a solution to 
his advertising and merchandising problems. 

When I return from my vacation, it is 
my intention to place an order for enough 
copies to take care of the supervisors actively 
engaged in the promotion of domestic appli- 
ances. 


S. A. Fabrica de Productos Alimenticios 
Caixa Postal 1215 
Sao Paulo, Brasil 
Editor: 
On the 12th instant, we made a depos! 
at the Royal Bank of Canada, of $7.00 ® 
your account. Please enter our subscriptio? 
to AIR CONDITIONING & REFRIGERATION NEW* 
CLARENCE H. BRUNNER, for two years. 


Domestic Sales Section H. V. &. 
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Distributor-Dealer Doings 
el 


Some Frigidaire officials get their 
“master’s degree” in kitchen tech- 
nique in one of the company’s “cap 
and skillet” classes. Left to right: 
G. F. Henry, range sales; J. A. Bor- 
land, G. E. Durban, public utility 


Cooks at Work and 


Champs at Play 


sales; R. S. Bradford, Roger B. Trick, 
R. E. Krumm, and A. R. Thomas of 
dealer development department; R. C. 
Meloy, customer research; C. K. 
Runkle, range sales; and A. D. Far- 
rell, display manager. 


During the past summer Edison 
General Electric Appliance Co., Inc. 
feted wholesale distributor salesmen 
and distributor sales managers with 
a “Champ’s Camp” session of business 
and relaxation at Mackinac Island, 
Mich. Here are some of the lucky 
ones who made the trip (left to 
right): A. B. Moore, Harry Cameron 


Co., Chattanooga; 
manager, home laundry division; H. 
K. Dewees, Atlanta district manager; 
J. Jones, G-E Supply, Atlanta; F. B. 
Williams, Hotpoint refrigeration man- 
ager; Dick Reilly, G-E Supply, Rich- 
mond, Va.; R. W. Turnbull, Hotpoint 


H. E. Warren, 


executive vice president; B. Mc- 
Glinchey, G-E Supply, South Bend Ind. 


Large Appliance Store 
Opened by Mace-Jones 


KANSAS CITY, Mo.—The new 
store recently established at 438 
Ward Parkway in the Country Club 
district by Mace-Jones Appliance Co. 
is the largest strictly electrical ap- 
pliance outlet opened here in several 
years. Mace-Jones, a firm owned by 
Cecil Jones, operates another store 
in Kansas City, Kan. which also re- 
tails appliances, but handles jewelry 
and apparel as well. 

Headed by John Boring, the new 
outlet will carry three lines of re- 
frigerators, radios, and washers, and 
two lines of electric and gas ranges. 
Eight salesmen cover the territory 
for both stores. A large service de- 
partment has been set up in the 
basement of the new store. 


Shreveport Dealer to 
Remodel Department 


SHREVEPORT, La. — Hemenway 
Johnson Furniture Store here, one 
of the state’s largest appliance 
dealerships, is remodeling its appli- 
ance department to provide more 
Space for demonstration units, model 
kitchens, and merchandise lines. 
Frank Hemenway, Jr., president of 
the firm, will spend $50,000 on the 
remodeling job, which will include 
Several other departments. 


N. Y. Merchants Plan 
Emblem to Beat “Gyps’ 


NEW YORK CITY — Seeking to 
end abuses in instalment selling by 
“gyp” houses in the furniture trade, 
the New York Furniture Merchants 
Association plans to devise an 
emblem for members certifying that 
their prices and merchandise are 
right. 

Alexander M. Leslie, the associa- 
tion’s executive secretary, sees aid 
for the association’s fight in the 
Federal Reserve Board’s regulation 
requiring instalment sellers to give 
the buyer a_ written statement 
identifying the article bought. 

The association is also introducing 
a bill into the state legislature to 
end retail selling by self-styled 
wholesalers. 


Hobson Heads Sales for 
Norge Distributor 


NEW ORLEANS — Walter E. 
Hobson, Jr., has been elected vice 


president in charge of sales for 
Norge Products Co., Norge dis- 
tributor here. Mr. Hobson will 


handle the entire South territory of 
the firm. For the past five years 
he was a New Orleans city sales- 
man, before that sales supervisor for 
New Orleans Public Service, local 
utility. 


ALUMINUM, 
DEFENSE, 
AND YOU 


DEFENSE ISN’T JUST AIRPLANES! 


They are first in the hearts of the people and first in the headlines. But 
Defense is also ten thousand other military necessities, clear across the 
board, and Alcoa Aluminum goes all the way across with it. 


Sheets and shapes and wire; castings and extrusions and forgings, nuts 
and bolts and tubing and rivets; all these and more forms of Alcoa 
Aluminum are being chewed up by scores of industries in military appli- 
cations as varied as the peace-time applications of aluminum used to be. 


AND FOR THE SAME REASONS. 


Before Defense, one of our advertisements to civilians started off with 
the headline reproduced at the right. A 
whole volume of economic and engineer- 
ing common sense was distilled into those 
six words. Now, Defense is taking all 
the aluminum we can make because that 


headline is a fact. 


THIS IS WHAT we were saying, Before Defense, to prospective buyers 
of Diesel engines. A great new industry was feeling its way. Properly, 
it was weighing the advantages of using 
Alcoa Aluminum. But Defense had to 
have those advantages right away, and 
civilian users of Diesels now have to wait 


ALUMINUM GIVES YOU ALL THREE 


for their aluminum. 


THE FIVE WORDS in the headline of this advertisement (B.D.) at 
the right introduced straight talk about 
the fundamentals of weight saving with 
Alcoa Aluminum: vital reasons we thought 
(and think) that everybody should know. 
Defense hasn’t time to explain that these 
are precisely its reasons for using alumi- 
num; it just takes all it can get. pone 


ALUMINUM CAM 48 BOTH THICE AND LIGHT 


en ittliaaal 


LAST MONTH DEFENSE TOOK over 50 million pounds of Alcoa 
Aluminum, for the simple and clear reason that certain advantages of 
aluminum are fundamental. 


When the emergency is over, Alcoa is going to be talking the same simple 
language, selling the same fundamentals. And it will have still better tech- 
niques and new uses of Alloys of Alcoa Aluminum for you to put to work. 


RIGHT NOW, we are in high gear for defense; our foot is on the floor 
board; we intend to keep it there for the duration. 


ALUMINUM COMPANY OF AMERICA 


New Appliance Dealer 
Opens in Cleveland 


CLEVELAND—A new appliance 
dealership here is the People’s Appli- 
ance & Furniture Co., 8811 Quincy 
Ave., opened Aug. 30 by William 
Franks. The store will handle a 
complete line of refrigerators, ranges, 
and washing machines. 


Firestone Store to Handle 
Stewart-Warner Line 


WATERTOWN, Wis. — Firestone 
Auto & Home Appliance Store here 
has been named a new dealer for all 
Stewart-Warner products, including 
the complete refrigerator line. The 
store is located at 307 Main St. 


New Shreveport Dealer 


SHREVEPORT, La.—A new ap- 
pliance and radio store opened here 
is the Shreveport Music Store, 
headed by M. A. Davis. 


Harris Heads San Diego 
Appliance Bureau 


Chisholm and Spade 
Win Hotpoint Honors 


ALBANY, N. Y.—C. V. Chisholm, 
sales manager, and George O. Spade, 
salesman, of Havens Electric Co., 31 
Hudson Ave. here, were _ recently 
awarded highest national honors in 
sales competition on Hotpoint elec- 
trical appliances. They were guests 
of Hotpoint at a Wisconsin resort. 


Trailer Used to Demonstrate 
Refrigerators to Prospects 


TOLEDO —An_ extra-size house 
trailer is being used with excellent 
results by the Grinnell Brothers 
store here for promotion of its four 
major lines of electric refrigerators. 
These include Norge, Philco, Kelvin- 
ator, and General Electric lines, as 
well as ranges and washing ma- 
chines. All are being loaded up by 
Harold Mapes, appliance buyer, and 
towed to the homes of prospects, 
where a choice can be made. 


SAN DIEGO, Calif.—R. E. Harris, 
of San Diego Standard Electric Corp., 
has been elected president of the 
Bureau of Radio and Electrical 
Appliances of San Diego County. 

Other officers of the bureau are: 
C. W. Kinmore, Kinmore Electric 
Co., Chula Vista, first vice president; 
Charles Kerridge, George Belsey Co., 
second vice president; and Sam L. 
Hall, Electric Supplies Distributing 
Co., treasurer. J. Clark Chamberlain 
continues as secretary-manager. 

Directors include: H. L. Benbough, 
Jr., Benbough’s: Taylor Brown, 
Parmelee-Dohrmann Co.; Harry Cal- 
laway, Thearle Music Co.; A. K. 
Chamberlain, Refrigeration Equip- 
ment Co.; Paul Du Pont, Walker’s; 
Elmer B. Hazie, San Diego Auto 
Electric Co.; E. W. Meise, San Diego 
Gas & Electric Co.; William Powell, 
Coast Electric Co.; Ben Rogers, 
Firestone Service Stores; P. P. Sch- 
mitt, Escondido; Paul Weinstock, 
El Cajon; and Lou Wiese’s, Ltd. 


A 
ETHYL 


Per ws - ws a | ow 2 ea 
or info nearest source of supply, 
THE R. & H. CHEMICALS DEPARTMENT 


E.1. ou Pont DE Nemours & COMPANY 


Wilmington, 


Delaware 


a of National Ammonia Division _ 
Frankford P.O. Philadelphia, Pa. 


Please send me the current issue of “ARTIC” Service News and 
put my name on the mailing list to receive future issues. 
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Servicing Ice Cream Cabinets and 
~ Other Low Temperature Equipment 


By Arch Black and Dean C. Seitz 


Editor’s Note: This is the 
seventeenth instalment of a new 
section on ice cream cabinet 
servicing in the series of articles 
which covers serivcing of all types 
of low temperature refrigeration 
equipment for use in_ retail 
business. 


Servicing High Side 
Float Systems 


Service complaints on ice cream 
cabinets using the high side float 
valve system may be classified under 
the same general headings, previously 
used for the discussion of the low 
side float valve system and the auto- 
matic expansion valve system. 

Under each of the headings will 
be listed the various causes which 
may result in a condition described 
by the wording of the heading itself. 
A short discussion of the symptoms 
and remedies of each of the causes 
will be listed in the following para- 


graphs. 


COMPLAINT No. 1—Ice cream too 
soft—machine runs either normally 
or continuously. 


Cause No. 1—Shortage of refrigerant. 


The symptoms of shortage of re- 
frigerant may be soft ice cream with 


continuous operation, normal ice 
cream with excessive operation, 
and/or suction pressures less than 
usual. 

The first step is to test all the 
joints and other possible locations 
of leaks. After the leak has been 
found and corrected, add the neces- 
sary amount of refrigerant to bring 
the condition to normal. Remember 
that the refrigerant charge in this 
type of system is very critical and 
great care should be taken to charge 
the exact amount of refrigerant as 
shown in the service manual of the 
manufacturer. 


Cause No. 2—Overcharge of refrig- 
erant. 


An overcharge of refrigerant will 
usually result in both inefficient re- 
frigeration, meaning soft ice cream 
and a frosted suction line. With too 
much refrigerant present, the accu- 
mulator will fill up and “slop-over” 
into the suction line. Very inefficient 
compression with a further possi- 
bility of oil pumping will be the 
result. 

The remedy is to purge the system 
until the operating suction pressure 
is normal. In purging a high side 
float valve system, remember that 
the refrigerant charge is quite 
critical. Particular care should be 
used so that the system will not be- 
come undercharged. It is frequently 


advisable to discharge the entire 
system into an empty cylinder placed 
in a pail of cold water so that a new 
charge of the correct amount by 
weight may be added accurately. 


Cause No. 3—Leaky high side float 
valve. 


A small float valve leak will have 
practically no affect on the opera- 
tion of the system. However, if the 
float valve is stuck open due to dirt 
or a chip under the seat, the result 
will be a higher than normal suction 
pressure and at the same time, the 
condenser pressure will decrease 
rapidly when the condensing unit 
stops. 

It is possible that flushing the high 
side float valve may remove the dirt 
or chip. To flush the high side float 
valve, close the liquid line valve on 
the float chamber and allow the con- 
densing unit to operate for about 
10 minutes, with the condenser 
covered. This operation will raise 
the head pressure. Then open the 
liquid line valve rapidly as widely 
as possible so that the liquid refrig- 
erant rushing through the orifice 
will clean the needle and seat. Then 
notice whether the unit returns to 
normal operation. It may be neces- 
sary to repeat this operation before 
the dirt or chip will be dislodged. 

After two or three attempts at 
cleaning, if the unit will not return 
to normal operation, it will be neces- 
sary to remove the float valve and 
replace it with a new one. The 
recommendations of the manufac- 
turer should be followed in replacing 
either the float valve itself or the 
float valve assembly. 


Cause No. 4—Stuck shut high side 
float valve. 


A stuck shut float valve will re- 
— 


sult in no refrigeration, continuous 
operation, and a very low suction 
pressure. As mentioned previously, 
dirt in the valve seat will result in 
a partially obstructed flow of refrig- 
erant and consequently a low suc- 
tion pressure. To check this point, 
refrigerant may be added to the 
system. If the suction pressure does 
not rise with considerable increase 
in the condensing pressure due to the 
’ overcharging, the float valve orifice 
is partially obstructed. 

If the float valve is stuck shut, it 
may be tapped with a hammer very 
gently. The tapping should be done 
on the liquid receiver. If this does 
not loosen the valve, discharge the 
refrigerant from the system, remove 
the float valve and install a new one. 

On those installations where it is 
necessary to replace both the con- 
denser and float assembly at the 
same time, care must be taken to 
replace the amount of oil in the new 
assembly in the amount as found 
in the old float chamber. Always 
add the refrigerant charge as shown 
in the specifications of the manufac- 
turer. 


Cause No. 5—Stuck shut “weighted 
valve” (liquid temperature valve). 


On those cabinets using a weighted 
valve (liquid temperature valve), a 
stuck shut valve will result in soft 
ice cream with continuous operation, 
combined with a very low suction 
pressure. 

First, tap the liquid temperature 
valve with a hammer. If this does 
not loosen the valve from its seat, 
then remove the liquid temperature 
valve and replace it with a new one. 


Cause No. 6—Service valve not open. 


The obvious remedy is to check 
;, all of the service valves to make 


APPLIANCE MEN— 


Do You Want To Save More Money? 


Then{Read This Book 


Close in on that tormenting apprehension which is crushing so 


many appliance men to their 
“uncertainty” 


“Appliance Advertising & Merchandising.” 


knees. 
by taking advantage of the _ helpful 


beat that bogey 
suggestions in 
increase your 


You can 


You can 


efficiency and save more money with which to meet emergencies 


brought about by fewer sales. 


Every dollar lost in poor advertising now increases the uncertainty 


of your future. 


Save those dollars usually lost through ineffective advertising. 


“Appliance Advertising & Merchandising” will help you 


It will 


help you determine the right place and the right time for your 
promotional expenditures, and it will give you methods and formulas 


for writing hard-hitting copy that really sells. 
Put this “efficiency expert” to work for you. 


Costs only $2. 
Clip the coupon today. 


----- FH FF 


Business News Publishing Co. 
5229 Cass Ave., Detroit, Mich. 


Gentlemen: Please send my copy of “APPLIANCE ADVERTISING 


& MERCHANDISING” to: 


BE CEN EKECENHE SDE SEDERTEEDES COED 


() $2 enclosed. 


ey 


| 


ER ere pre re | 


(-) Send C.O.D., I'll pay postman. , 


Here's What Is Packed Into 
This Best-Seller's 164 Pages 
@ How to be a good advertising 
manager of your business 


@ What can advertising do 
for your business? 


@ How to plan your advertising 
program 


e@ Advertising quackery— 
Don’t be a sucker 


@ How to make your store work 
with your advertising 


@ Why newspaper advertising 
is your best bet 


@ How to prepare newspaper 
advertisements that sell 


Retailing with radio 
Outdoor advertising 
Screen advertising 


Put merchandising behind 
your advertising 


@ Things you should know about 
the terms, measurements, and 
mechanics of advertising 


@ Merchandising in today’s 
market 


@ Highlights of a few typical 
dealer operations 


“Appliance Advertising & Merchan- 


Business News Publishing Co. 


dising” is the first book of its kind 
ever to be published. It is well- 
bound in a blue cloth cover. Con- 
venient size—9 x 6 inches—makes 
it easy to use at your desk. Produced 
by the publishers of Air Condition- 
ing & Refrigeration News and 
The Refrigeration Library. 


| certain that they are properly open. 


The following causes of trouble 
No. 7 to 12 inclusive, will be listed 
below in order to complete the 
service engineer’s file on this subject. 
However, the symptoms and their 
remedies will not be covered again, 
for they have previously been de- 
scribed under exactly the same 
headings in the discussion of the 
automatic expansion valve system. 


Cause No. 
flattened. 


7—Tubing kinked or 


Cause No. 8—Inefficient compressor. 


Cause No. 9—Cut-out setting of tem- 
perature control too high. 


Cause No. 10—Cut-in setting of tem- 
perature control too high. 


Cause No. 11—Insufficient or frozen 
brine. 


Cause No. 12—Moisture in the 


system. 


In connection with moisture in the 
system an added caution shculd be 
given relative to the accuracy of the 
refrigerant charge. In the case of 
moisture it is usually advisable to 
discharge the entire system and re- 
charge it accurately with the correct 
amount of dry refrigerant. 


‘Off-Peak’ Current Used 
To Condition Offices 
Of Alabama Utility 


BIRMINGHAM, Ala.—A 150-ton 
air conditioning system which takes 
advantage of the company’s off-peak 
supply of electricity is being installed 
in the seven-story office building of 
the Birmingham Electric Co. by Air 
Engireers, Inc., General Electric 
dealer. Jack A. Cunninghame is the 
engineer in charge. 


The system includes a 26,000-cu. 
ft. steel tank holding some three 
miles of steel coil. Ice is manufac- 
tured during the off-peak- hours 
(from 5 p.m. to 8 a.m.) and then 
cold water is circulated during office 
hours to individual units on each 
floor. 


The conditioned area is 
50,000 square feet. 


The auditorium, in which cooking 
schools are conducted, has its own 
system with separate controls, but is 
supplied from the central system in 
the basement. ‘“Freon-12” refrig- 
erant is used. 


The building was already equipped 
for radiator heat from the company’s 
central station steam plant, but the 
air conditioning system includes pro- 
vision for tempering outside air and 
controlling humidity in winter. 

Zone control is provided for the 
system in order to compensate for 


about 


5229 Cass Ave., Detroit, Mich. 


window space and sun exposures. 


THAT BEAR 
THIS LABEL 
Ask your Jobbe; 


PIPE tots” i 
sackson ACME INDUSTRIES micu. 


CURTIS ts 


REFRIGERATION 


Established 


| 
Curtis Refrigerating Machine Division 


of Curtis Manufacturing Company 
1912 Kienlen Ave. St. Louis, Mo, 


Permanent Air-Filte 


¢ Use CHICAGO SEALS 


for seal replacements 


CHICAGO SEAL CO. 
20 North Wacker Dr., Chicago 


CLASSIFIED 
ADVERTISING 


RATES for “Positions Wanted,” 5¢ per 
word; minimum charge, $2.50. Three 
consecutive insertions, 12%4¢ per word; 
minimum charge $6.25. 

RATES for all other classifications, 10¢ 
per word, minimum charge, $5.00 per 
insertion. Three consecutive insertions, 
25¢ per word, minimum charge, $12.50. 


ADVERTISEMENTS set in usual classi- 
fied style. Box addresses count as five 
words, other addresses by actual word 
count. 


PAYMENT in advance is required for 
advertising in this column. 


POSITIONS WANTED 


EXECUTIVE AVAILABLE: Due to 4 
large backlog of orders, also a_ shortage 
of materials caused by the defense pro- 
gram, it seems advisable that we should 
dispense with the services of one of our 
youngest and ablest executives who has 
established and successfully operated our 
Eastern division for the past six year’s. 
We recommend this man to any worth- 
while and progressive organization seek- 
ing or maintaining a branch in New York 
City. This advertisement is inserted by 
his employers in consideration and 
appreciation for his_ services. 
capacity $6,500 per year. Box No. 1354, 
Air Conditioning & Refrigeration News. 


EQUIPMENT FOR SALE 


SURPLUS STOCK: Brand new Westing- 
house low-sides, complete with coils, 
valves, fans, manual controls, etc. One 
to two ton capacity. AC Models $32.50 
each; DC models easily converted to AC 
$18.50 each. %” Mueller strainers with 
%” to %” flare nuts 60¢ each in lots of 5 
Complete stock “as is” or rebuilt commel- 
cial units. Three fan Frigidaire blowé 
suitable for use on 3 HP condensing unit, 
ideal for beer cooler. ‘As is” and rebuilt 
refrigerators. Write for prices. ASS0- 
CIATED REFRIGERATOR PLANT, INC. 
3028 W. Hunting Park Ave., Philadelphia. 
Pa. 


— ae 


FOR SALE—One 5-hp. Carrier compres 
sor for Freon and two _ 20-ton York 
compressors for ammonia. Write te 
JOSEPH BEHR & SONS, INC., Rock 


ford, IIl. 
—— 


FRANCHISES AVAILABLE 


a 
DIRECT FACTORY Connection: Sel 
Refrigerator Display Cases, Walk-In Co0l- 
ers, Reach-In Refrigerators, Refrigeratiné 
Units to Meat Markets, Grocers, Taverm 
etc. Financing arrangements to help s¢l! 
Write for full information oF 
EHRLICH REFRIGERATOR MFG. CO. 
St. Joseph, Mo., Dept. A. 

— id 


CASH IN on the General Refrigerator! 
new line of Display Cases, Reach- 
Cabinets, Walk-In Coolers, Beer ~~ 
Coolers, Bottled Beer Display Cases ." 
Produce Refrigerators. Prices lowest 

the industry comparing equal quality #” 
specifications. Manufacturing for almo 
half a century high quality commere 
refrigerators. Write for catalog. GENE 

REFRIGERATOR & STORE FIX 7 
CO., 5619-21-23 Bainbridge St., Philade 
phia, Pa. 
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Must Change Them From a ‘Guaranty’ Line of Thinking; 
Finds It Profitable to Sell New Units and Parts 


Kramer-Trenton Booklet 
Has Engineering Data 


TRENTON, N. J.—A new 72-page 
catalog containing complete data on 
performance, dimensions, and appli- 
cation on the products in its refrig- 
eration line, plus 13 pages of general 
engineering data, has been issued by 
Kramer Trenton Co. here. 

The catalog, R142, contains sec- 
tions devoted to baffles, bare tube 
coils, blowers, special size coils, coils 
for walk-in boxes, condensers, heat | 
interchangers, ice makers, unit cool- 
ers, and water coolers, listing com- | 
Plete data for each of the many | 
items, 

In the section on engineering data 
there is a discussion of refrigeration 
load calculations complete with sev- 
tral tables, and examples of typical 
Problems. 
section provide miscellaneous data 


age to refrigeration engineer- 


ee A 


ANSUL CHEMICAL COMPANY 
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Service Man Finds New Policy Necessary 
When He Takes Over Dealer’s Customers 


By Jim McCallum 


Co., Cincinnati Norge dis- 


During this period he 


of the  branch’s __ service 


would automatically get 


He feels that this method 


And above all, none 


rN 


DAYTON, Ohio—Practically every Mr. Brock, 
cent that Dayton Refrigeration & 
Heating Co. takes in on appliance 
gales is gravy—the company’s serv- 
ice business pays the freight. 

The firm was started by G. H. 
Brock as a strictly service organiza- 
tion e2rly in 1939 after the Harten- 
Knode! 
tributor, closed its Dayton branch. 
Mr. Brock had come to Dayton in 
1934 with the Harten-Knodel organi- 
zation, and for two years had served 
as the only service man of the 
pranch. 
personally handled all Norge service 
calls in the Dayton area, and gradu- 
ally built up a wide acquaintance 
among Norge users here. 

So when Harten-Knodel discon- 
tinued its local branch operation, Mr. 
Brock set up his own company, 
using the customer lists of the 
pranch and also employing the per- 
sonnel 


department. 
Starting out with a list of 10,000 


Norge users in the Dayton area, at 
least 5,000 of which had stickers 
pearing the phone number of the 
pranch on their refrigerators, proved 
a great help to Mr. Brock and his 
new company. He managed to obtain 
for his company the old Harten- 
Knodel phone number, so that any 
old customers calling the branch for 
service 
Dayton Refrigeration & Heating Co. 

Close personal contact with these 
customers, and with the remainder 
of the branch’s customer lists, has 
been the guiding principle which Mr. 
Brock used in building his service 
business. 
of close customer relationship will in 
the end prove more effective and 
enduring than any other advertising 
or promotional schemes which he 
might employ. 

About a year ago Mr. Brock started 
pushing the sales of new parts in 
connection with his service work, but 
he has found it difficult to train his 
men to think along these lines. 

“They were all trained in the 
warranty type of service work,” he 
explains, “handling units that were 
still in the guarantee period. As a 
result, they were all used to saying 
‘No!’ every time a customer might 
suggest replacing some part instead 
of repairing it. 
of them were used to suggesting 
such replacement work. 

“So it’s been an uphill grind,” says 


backlog of 


during the 


“put gradually we’re 
getting to the point where our sales 
of replacement parts are really 
beginning to be worthwhile. 
importance of this type of sales 
activity to any service organization 
cannot be overlooked, because every 
new part sale boosts the income from 
a service call without raising the 
cost. 

“We started selling Norge appli- 
ances, as well as servicing them,” 
Mr. Brock declares, 
seemed a most logical tie-in with 
our service operations. Often our 
men would encounter, 
course of their service work, fami- 
lies which needed a new refrigerator 
to replace the worn out one they 
were trying to keep in operation. 
Or perhaps they would find homes 
where the refrigerator was OK but 
a new range or water heater might 
be sold merely by using some subtle 
sales suggestion. 

“Now we are in a position to 
handle cases like this by supplying 
these families with some unit from 
the Norge line which we carry. In 
sales as well as service work, our 
Harten-Knodel 
tomers has proved invaluable, and 
the appliance sales end of our busi- 
ness has now grown to the point 
where it represents about 40% of 
our total volume. 

“Practically all of this new equip- 
ment business is profit, inasmuch as 
we try to keep our service volume 
high enough to take care of all over- 
head and other expenses.” 

Mr. Brock reports that as yet his 
firm has not been much affected by 
governmental restriction of produc- 
tion, either in regard to parts or 
complete units. 

The shortage of new appliances— 
if, of course, it does not become too 
acute—may prove a boon to the 
appliance business, 
lieves, inasmuch as it will create a 
seller’s market, and the chiseling 
dealer who insists on selling mer- 
chandise at $10 less than his nearest 
competitor will doubtless cut his own 
throat while the legitimate dealer is 
making a legitimate profit. 

The crackdown on credit terms, 
while alarming at first glance, may 
also prove beneficial in the long run, 
Mr. Brock feels, for it will tend to 
put instalment buying on a healthier 
plane and will put an end to the $1 
down and $1 a week tactics of the 
cutthroat operators. 
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we 


Other tables in this 


applications, and installation. 


NO CUT 


bd The corner is cut out of this Ansul adver- 
tisement, but there are no corners cut in the 
Pioduction of Ansul refrigerants. Ansul tests 
and checks at every step right up to the load- 


ing platform. And every cylinder of Ansul 


a carries its own individual analysis 
&89~—written assurance it is Clean, Pure, Dry. 
Agents for Kinetic’s “Freon-12” 


ANSUL 


SULPHUR DIOXIDE 
METHYL CHLORIDE 


MARINETTE, WISCONSIN 


These figures on the B.t.u. per hour capacity for air and water cooled 
units have been prepared from the rating tables of several manufacturers. 
The capacities given represent average values for a properly engineered 
condensing unit operating under the conditions stated. 
not, however, intended to be used as a yardstick. 


Purpose of the tables is only to give some information on the 
performance of condensing units, when the exact information is not readily 


available. 


Where the capacities are desired for a condensing medium temperature 
other than the one given, increase the capacity 1% for every 2° lower 
condensing temperature, and decrease the capacity 1% for every 2° higher 


condensing temperature. 


All compressor speeds are increased from 10 to 20% 
average suction temperature is changed from above 20° F. to below 20° F., 
and another 10 to 20% when going below 0° F. 


The Service Man’s Notebook 


By Henry Kronke 


These tables are 


when the 


GALE 


Single and twin cylinder units. 
Engineered and manufactured ; 
to highest standards. Write & 
GALE PRODUCTS 
1635 Monmouth, Galesburg, Ill. 


SHELL 
FIN TUBE CONDENSERS 


| Combination of Water Cooled 
Condenser and Liquid Receiver 


RAMER TRENTON co. 


TRENTON, N. J. 


Food Storage Lockers 
Is Our Only Business 
All our energy is devoted to the development 
and production of lockers. Write for particulars. 
Master Refrigerated Locker Systems, Inc. 
121 Main St. Sioux City, lowa 


225,000 Masterbuilt Lockers in Use 


Approximate 8B.t.u. per Hour 1% 20 11,540 11,095 9,980 
1 12, 
Capacity of Air Cooled i er arire se geeeny COMMERCIAL 
Condensing Units 0 12,660 12110 10,900 4 | REFRIGERATORS 
(Condensing Medium, 90° F.) 2 20 15,710 15,210 13,680 ae {World's most complete line 
Suct. 2 40, -20,610 20,160 18,140 4 | Py ogg 
° 
: a Bre "i > ap oer aie. per Wen Po 2 Picts us 
0 i 470 420 Capacity of Water Cooled 
% 20 1,090 990 Condensing Units = 
% 40 ie as (70° F. Water) AUTOMATIC 
% —20 485 465 410 Suct PE By N CONTROLS AND 
4% 0 930 890 800 Hp. oF, F-12 CH;Cl so. B nsdn SWITCHES 
% 20 1,550 1,480 1330 % —20 1,390 1,340 1,200 Protect the reputation of your product 
y% 40 mane re be % 0 2,230 2,150 1,930 _ Write for Catalog 
%  —20 540 515 465% 20 3,040 2,940 PAT” PENN ELECTRIC SWITCH CO. 
% 0 1,020 980 88 1% 40 3,780 3,640 3,280 GOSHEN, INDIANA 
% 20 1,860 1,790 1610 1% —20 2,390 2,300 2,079 
% 40 2,230 2,150 1,935 % 0 3,510 3,380 3,040 
% —20 730+ «(695 625% 20 4,720 4,550 4,090 For Information on Motors 
iy 0 1,500 1,430 1,290 % 40 6,480 6,240 5,610 FOR ALL TYPES OF 
1g 20 2,490 2,430 219 4% —20 3,730 3,580 3,220 Air Conditioning and 
% 40 2,930 2,810 2,530 % 0 5,520 5,320 4,780 Refrigeration Equipment 
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1% 0 9,390 9,050 8,140 2 40 27,000 26,000 23,000 
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August Record Set on 
Chicago Air Cooling 


CHICAGO — New all-time high 
August records in the sale of both 
central plant air conditioning sys- 
tems and room coolers were set by 
Chicago dealers last month, accord- 
ing to statistics compiled by Com- 
monwealth Edison Co. 

Forty-two central plant air condi- 
tioning contracts were closed during 
the month for a combined capacity 
of 499 hp. This compares with 27 
installations sold in August, 1940. 

Sales of room coolers reached a 
new August peak of 223 units, com- 
pared with 94 units in the same 
month last year. 
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Industry Firms Get New 
Defense Contracts 


WASHINGTON, D. C.—Included 
in national defense and other Federal 
agency contracts awarded recently 
are the following for companies in 
the refrigeration and appliance field: 

Cc. V. Hill & Co., Inc., Trenton, 
N. J., refrigerator boxes and con- 
densing units, $3,244. 

Crosley Corp., Cincinnati, gun 
mounting post assemblies, $88,650. 

Chicago Flexible Shaft Co., Chi- 
cago, small hammer forges,- $3,108. 


Coolerator Co. Duluth, Minn., 
material racks, $8,983. 
General Electric Supply Corp., 


Washington, D. C., attachment plug 
caps, etc., $3,582. 

Graybar Electric Co., Inc., Wash- 
ington, D. C., electrical equipment, 
$9,767; miscellaneous electrical sup- 
plies, $3,065. 


y direction and decreased 4 degrees 


in the replacement refrig- 


much to the service man as the new external 
differential adjustment provided on the im- 
proved Cutler-Hammer Single-Button Replace- 
ment Refrigeration Control. It permits you to 
adjust the control for the proper differential 
for each individual installation with a twist of 
the wrist. No delays...no return calls...no 
need to carry avariety of controls to each job. 
Cutler-Hammer's outside range adjustment 
enables you to make range settings on the job. 
And the compactness of the Cutler-H e 


No singleimprovement 


eration control field means as 


| 4 degree external differen-_ 
_tial adjustment either side of | 


3 tallati 


You can concentrate on this 


replacement unit, its accessories, and its ad- 
justable mounting bracket mean that here is 
a single unit which will meet 90% of your 
single-button replacement needs. You need 
not depend on factory-adjusted control to 
meet individual needs... you need not carry 
four or five items in stock for each type of 


Adjustable Mounting Brackets 
Maximum Mounting Centers... ... . 43/16 
y Mini Mounting Centers ....... 23/16 


Adjustable Cutout Feature — Differential canbe 
i d4d by turning indicator in “Hi” 
by turning in 


“Lo” direction. 


y Adjustable Range — Turning countersunk screw 


clockwise lowers settings and counter-clockwise 
raises settings. 


Handles 90% of Your 
Single-Button Replacement Needs 


single control and enjoy extraordinarily rapid 
turnover, increased profits. ..and also reduce 
customers’ complaints. Yet Cutler-Hammer costs 
no more. Lists at $6.00. Write immediately 
for further details. CUTLER-HAMMER, Inc., 
Pioneer Electrical Manufacturers, 1362 St. 
Paul Avenue, Milwaukee, Wisconsin. 
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"HERMETIC UNITS - COMPRESSORS - PARTS 


FRIGIDAIRE - KELVINATOR - NORGE - G-E 
Complete Line Refrigeration Parts - Tools - Supplies 
WRITE FOR YOUR COPY ON YOUR LETTERHEAD 


SERVICE PARTS CO. 


MELROSE PARK, ILLINOIS 


ENGINEEREO Tro your EXPECTATIONS 


— 


BUNDY TUBING CO., DETROIT 


PATENTS 


Weeks of Aug. 19 & 26 


2,252,791. REFRIGERATION. Hugo 
M. Ulistrand, Evansville, Ind., assignor 


| to Servel, Inc., New York, N. Y¥., a cor- 


Application March 


poration of Delaware. 
12 Claims. 


26, 1938, Serial No. 198,161. 
(Cl. 62—119.5.) 

2. In an absorption refrigeration sys- 
tem containing auxiliary fluid, refrig- 
erant fluid and an absorbent, a plurality 


PROMPT DELIVERY 
INQUIRE TODAY! 


FOGE 


‘THIRST LIEUTENANT’ 


. REFRIGERATOR COMPANY , gincé 
Philadelphia, Penna. 


DRY STORAGE BOTTLED 
BEVERAGE COOLER 


ADDED CAPACITY—QUICKER 
COOLING 
EXTRA CONVENIENCE—MORE 
ECONOMY 
NEW EXTERIOR FINISH 


A SENSATIONAL VALUE 


HERE’S YOUR CHANCE TO 
DOUBLE YOUR VOLUME! 


1899 


Standard connections 3/8” x 3/8” F.P.T. On special order we supply 1/2” x 


1/2” F.P.T. at no extra cost. 


AMERICAN INJECTOR COMPANY 


1481 FOURTEENTH AVENUE, DETROIT, MICHIGAN 


Pacific Coast: Van D. Clothier 
1015 E. 16th, Los Angeles 


Wetec ( bes 


Aminco No. 614 Water Valve is used to regulate the amount of water passing 
through water-cooled condensers. It has a double bellows seal, removable body 
seat, is free from chatter and will operate on all refrigerants except ammonia 
under water pressure from 15 lbs. to 200 Ibs. 


Borg-Warner | Pp 
310 S. Michigan Ave., Chicago, ft 
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MINNEAPOLIS-HONEYWELL 


gt a MINNEAPOLIS HONEYWELL REGULATOR COMPANY RE 
HOT FOURTH AVENUE SOUTH, MINNEAPOLIS, MINNESOTA — 


ERATION 


CANADIAN PLANT TORONTO EUPOPEAW PLANT (ONDOM COMPANY OWNED BRANCHES IN 49 OTHER CITIES 


& Refrigeration News. 
[] Enclosed is $4.00. 


Name 


the Pan-American Postal Union. 


Subscription Order Blank 


Air Conditioning & Refrigeration News 
Gentlemen: Please send me the next 52 issues (1 year) of Air Conditioning 


[) I will send $4.00 on receipt of bill. 
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5229 Cass Ave., Detroit, Mich. 


9-24-41 


* oe 
‘Y of places o1 condensation, connections for 


flowing refrigerant fluid through said 
places of condensation including means 
for flowing refrigerant fluid selectively 
in series or in parallel through said 
places of condensation. 


2,252,775. TURBINE DRIVEN RE- 
FRIGERATOR. Moe Lichtenstein, New 
York, N. Y. Application Oct. 12, 1939, 
Serial No. 299,093. 8 Claims. (Cl. 62—4.) 

1. In a turbine driven refrigerator unit 
including a compres- 
sor, an operator shaft 
for driving said com- 
pressor, a _ rotatively 
supported member 
“connected with said 
operator shaft, a 
spring coaxial of said 
“member and having 

its outer end at- 
r H+ tached to said mem- 

ber, a water turbine 
4” having a high water 

pressure stage and a 
“low water pressure 
. = stage, a transmission 

; Y,, system connecting said 
ff ~\ turbine with the inner 
end of said spring 


ALLELES SLLIPULE U1, 


same, 
means for releasably holding said mem- 
ber against rotating and controlled by 
a thermostatic switch for releasing said 
member when the temperature of the 
medium surrounding said switch rises 
above a predetermined level. 


2,252,865. FLUID CONDITIONING AP- 
PARATUS. Harold William Schaefer, 
Chicago, Ill., assignor to The Harry 
Alter Co., Chicago, Ill., a corporation of 
Illinois. Application Nov. 18, 1939, Serial 
No. 305,067. 1 Claim. (Cl. 261—92.) 


names Bf 


Fluid conditioning apparatus compris- 
ing a casing defining upper and lower 
portions separably connected together, 
the lower portion providing a reservoir 
for a liquid and the upper portion having 
an inlet and outlet opening for said fluid, 
fluid circulating means in the casing 
supported for removal with the upper 
portion of the casing, liquid pick-up and 
evaporator means rotatably supported on 
the lower portion of the casing, and a 
detachable motion transmitting member 
within the casing interconnecting the 
first means and second means. 


2,252,979. REFRiGERATION APPARA- 
TUS. Alexander L. Reiter and Leonard 
P. Traxel, Chicago, Ill., assignors to 
Mills Novelty Co., Chicago, Ill., a cor- 
poration of Illinois. Application Oct. 21, 
1937, Serial No. 170,136. 13 Claims. 
(Cl. 62—115.) 
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Completely automatic defrosting. 
hit with every food merchant! 


Temperature operation. 
when the compressor is out in the cold. 
makes a hit too! 


Better cuality foods—reduced trimming 
That always makes a hit! 


Uniform control 


At your jobber’s—the world’s outstanding com- 
mercial control— 


RANCO Inc., Columbus, Ohio, U.S.A. 


That makes a 


even 
That 


1. In a refrigerating system, an en- 
closure to be refrigerated, a compressor; 
a primary refrigerant circuit, including 
said compressor, a primary evaporator, 
and a control valve for opening and clos- 
ing said circuit; a secondary circuit, in- 
cluding said compressor, a secondary 
evaporator and a resistance valve adapted 
to close said secondary circuit when said 
primary circuit is open and to open 
under predetermined pressure built up 
by the closing of the primary circuit and 
to thereupon open said secondary circuit. 


’ 2,252,982. APPARATUS FOR CONDI- 
TIONING AIR. Charles H. Roberts, 
Burbank, Calif., assignor, by direct and 
mesne assignments, of one-third to 
Edward D. Feldman, Glendale, Calif., one- 
third to Alan C. Stoneman, Los Angeles, 
Calif., and one-third to Harry W. Green- 
berg, Glendale, Calif. Application Feb. 
1, 1939, Serial No. 254,017. 4 Claims. 
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1. A device for washing and cooling 
air which includes: a housing; a screen 
cylinder within said housing and con- 
centric and forming an annular passage 
therewith adapted to allow recirculation 
of a portion of said treated air; means 
for inducing a flow of air through said 
screen cylinder; a rotating disc. upon 
which jets of water play to produce a 
water spray at a substantial angle to 
the axis of said cylinder; a rotating 
screen adjacent the discharge opening of 
said housing and through which said air 
must pass; a peripheral baffle approxi- 
mately perpendicular to the flow of said 
air. 


2,253,126. REFRIGERATING APPARA- 
TUS. Francis P. Keiper, Washington, 
D. C., assignor to General Motors Corp., 
Detroit, Mich., a corporation of Delaware. 
Application Aug. 7, 1937, Serial No. 
157,970. 2 Claims. (Cl. 62—108.5.) 
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1. An ice tray organization comprising 
in combination, a tray having an up- 
standing rim and a unitary grid structure 
removably disposed in said tray, said 
removable unitary grid structure includ- 
ing longitudinal and tranverse partition- 
ing walls dividing the interior of the 
tray into a plurality of ice block compart- 
ments, an element operatively connected 
to said grid structure and extending 
longitudinally thereof, said element hav- 
ing portions thereof adapted to engage 
certain walls of said grid structure and 
being provided with a screw threaded end 
extending over the rim of said tray, a 
member threaded upon the screw threaded 
end of said element and having an 
integral eccentric portion disposed above 
the rim of the tray and normally out of 
engagement therewith. 


2,253,162. REFRIGERATOR CONTROL 
SYSTEM. Edgar H. Ayers, Schenectady, 
N. Y., assignor to General Electric Co., 
a corporation of New York. Application 
Feb. 28, 1940, Serial No. 321,223. 10 
Claims. (Cl. 62—4.) 

1. A_ refrigerator system comprising 
walls forming a cooling compartment, 
cooling means for said compartment, 

electric control means for 
, Said cooling means, tem- 
perature responsive means 
mounted in said compart- 
ment and responsive to the 
temperature of the fluid in 
said compartment for oper- 
ating said control means to 
«Start and stop said cooling 
means to maintain a pre- 
determined fluid temperature 
in said compartment, said temperature 
responsive means operating to start and 
stop said cooling means when heated and 
cooled respectively to high and low 
operating temperatures each substantially 
higher than said predetermined fluid 
temperature. 


2,253,252. REFRIGERATING APPARA- 
TUS. Harry F. Smith, Dayton, Ohio, 
assignor to General Motors Corp., Dayton, 
Ohio, a corporation of Delaware. Appli- 
cation Sept. 28, 1937, Serial No. 166,134. 
8 Claims. (Cl. 62—116.) 
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1. Refrigerating apparatus including a 
cabinet incorporating a cabinet member 
and a door member, a cooling unit for 
cooling the interior of the cabinet, an 
electrically operated liquefying means for 
supplying refrigerant medium to and for 
withdrawing the medium from the cool- 
ing unit, a magnet upon each of the 
members, one of said magnets being an 
electromagnet, said magnets being posi- 
tioned to attract each other when the 
electromagnet is deenergized and _ to 
repel each other when the electro- 
magnet is energized. 


2,253,317. DRAWER FOR REFRIG- 
ERATED LOCKER SYSTEMS. William 
McKinley Baird, Chicago, Ill. Original 
application Jan. 26, 1939, Serial No. 
252,973. Divided and this application 
April 12, 1939, Serial No. 267,472. 2 Claims. 
(Cl. 45—7.) 


1. A drawer for a refrige oe 
system comprising two ggg z os ker 
side angle members, with one wait a 
said side angle members located at 0! 
side of the drawer, rear angle Poll 
connecting said side angle members bao 
front face door attached on its inne 
surface to the front ends of said red 
angles, wire mesh attached to said Ps 
angle members to form side screens - 


2,253,397. ICE BREAKIN 
Donald H. Reeves, Dayton, Ohic, assi 


Sept. 17, 1940, 
Claims. 


Serial W 


1. A rigid fork-like device forme 
metal rod bent to provide a innedic hawt : 
parts directed laterally from one an 
thereof and a tine extending from each 
of said parts in spaced apart relation to 
one another, said parts of said device 
having a plurality of prongs extendin 
downwardly therefrom, and a portion ot 
said tines intermediate their ends and 
said laterally directed parts of said 
device being laterally spaced apart a 
greater distance than the ends thereof. 


2,253,406. AIR DELIVERY DEVICE. 
George B. Wagner, Holbrook, Mass., ag. 
signor to Albert W. Rockwood, Wakefield, 
Mass. Application May 31, 1938, Serial 
No. 210,828. 3 Claims. (Cl. 230—114.) 


3. An air impeller of the squirrel cage 
type having an air delivery device com- 
prising a hub provided with opposed 
plate-like supports, one with a central air 
admission orifice, a series of peripherally 
arranged, transverse impelling blades 
extending between and variably positioned 
by the supports, a blade adjusting mem- 
ber movably carried by one of said 
supports and operatively related to the 
blades. 


2,253,418. AIR CONDITIONING AP- 
PARATUS. Max Crandall and Marsh 
Sanders, Kingfisher, Okla. Appiication 
Nov. 21, 1939, Serial No. 305,513. 1 Claim. 
(Cl. 261—92.) 


Air conditioning apparatus comprising 
a casing to contain in its bottom a body 
of water, said casing having an air inlet 
opening and a louvered rotatably adjust- 
able air outlet duct, means for drawing 
air into said casing through said inlet 
opening and for delivering it from said 
casing through said outlet duct, means 
for subjecting the air flowing through 
said casing to the cooling, moistening, 
and cleaning action of the water. 


2,253,482. ICE CREAM VENDING MA- 
CHINE. Gregg FF. Forsthoefel and 
Howard D. White, Adrian, Mich., as- 


Application April 25, 1940, Serial No. 
331,626. 13 Claims. (Cl. 312—36.) 


kW 
1. In a vending machine for pé 
comestibles, a cabinet having a ve 


ackaged 
rtically 


disposed cold storage chamber therein, 
said chamber having a central opening 
in the bottom thereof, an outwardly ope? 
ing door sealing the opening in 

chamber, a receptacle in the chambe 
having a plurality of circularly spPa¢ 
magazines disposed on its periphery, © 
magazine adapted to receive 4 stack © 
superimposed paekages, each magazin 
being formed at its bottom with ® 


(Concluded on Page 11, Column 1) 
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“Patents (Cont.) 


(Concluded from Page 10, Column 5) 
rture which faces inwardly relative 
to the axis of the receptacle. 


2,253,573. REFRIGERATOR. Alfred E. 
: Ind., assignor to Servel, 

w York, N. Y¥., a corporation of 
ware. Application Nov. 19, 1937, 
No. 175,514. 7 Claims. (Cl. 211—146.) 
1 Shelving for the food compartment 
of a_ refrigerator 

cabinet comprising a 
shelf, shelf support- 
ing bracket’ units 
positioned adjacent 
opposed side walls 
of said compartment, 
each of said units 
comprising a_ sta- 
tionary guide mem- 
ber anchored to its 
adjacent side wall 
and formed with a trackway, a vertically 
movable shelf supporting bracket mounted 
in said trackway, links connecting said 
prackets for limited arcuate movement of 
gaid movable bracket, said movable 
pracket being formed with notches or 
jndentations for releasable engaging the 


shelf. 


9,253,618. REFRIGERATION APPARA- 
TUS. Elliott E. Grover, Springfield, Mass., 
assignor to Westinghouse Electric & Mfg. 
Co., East Pittsburgh, Pa., a corporation 
of Pennsylvania. Application Jan. 10, 
1939, Serial Wo. 250,192. 8 Claims. 


(cl. 62—1.) 
(| 
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1. In a mechanical refrigerator, the 
combination of a cabinet, a _ unitary 


structure comprising a refrigerant pump 
at one end thereof, a motor adjacent said 
pump for driving the same, a condenser 
on the other side of said motor, and a 
casing for said pump and motor, said 
condenser being substantially at the same 
level with said casing, and means for 
mounting said unitary structure in said 
cabinet comprising a plurality of supports 
having resilient elements near the lower 
portion of the pump end of said casing 
and a further resilient element near the 
upper portion of said condenser. 


2,253,623. REFRIGERATING APPARA- 

Frank W. Jordan, San Francisco, 
Calif., assignor to Westinghouse Electric 
& Mfg. Co., East Pittsburgh, Pa., a cor- 
poration of Pennsylvania. Application 
May 18, 1937, Serial No. 143,275. 3 Claims. 
(Cl. 230—206.) 


1, The combination with a plurality of 
refrigerant compressors connected to a 
common refrigerant-containing means and 
each having an oil sump, one of said 
compressors being adapted to be operated 
while another is idle, of conduit means 
Providing a passage, open at all times 
that any compressor is in operation, for 
flow of oil from one sump to another, 
said conduit means being connected to 
each sump at a level such that sufficient 
oil remains in the sump below the con- 
nection for operation of the compressor. 


2,253,624. REFRIGERATING APPARA- 


1. A grid structure for disposition in 
Ps ice tray and removable therefrom as 
pA comprising, a plurality of sub- 
: ntially non-flexible walls movably con- 
ee together to form rows of ice 
— compartments, energy storage 
tows independent of and in addition 
red by ord walls, said means being car- 
to a, S#id grid structure and adapted 
asd force to said grid walls to 

ve same relative to one another. 


roe. REFRIGERATING APPARA- 
" Emil Prank Smith, Chicago, Ill., 
one nor to General Motors Corp., Dayton, 
por ® corporation of Delaware. Appli- 
4 mn March 9, 1939, Serial No. 260,786. 

‘a Ss. (Cl. 62—1.) 
colin *lrigerating apparatus including a 
atic, , unit, circulating means for cir- 
“ ng a refrigerant medium through 
pr ae unit, means for controlling 
thous, ee of refrigerant medium 
indicat; the cooling unit, means for 
‘ng a change in the quantity of 


(OS tal 
SS wt 
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the refrigerant medium in a portion of 
the apparatus, means for preventing the 
effective operation of the indicating 
means when refrigerant medium circulates 
through the cooling unit. 


2,253,804. REFRIGERATOR. Oscar E. 


Norberg, Greenville, Mich., assignor to 
Gibson Electric Refrigerator Corp., 
Greenville, Mich. a corporation of 
Michigan. Application Jan. 18, 1940, Serial 
No. 314, 416. 5 Claims. (Cl. 312—150.) 
aida ———~ 
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1. In a refrigerator cabinet, a sub- 
stantially rectangular receptacle, a re- 
movable cover for said receptacle, means 
for supporting said receptacle for sliding 
movement into and out of said cabinet, 
additional means for supporting said 
cover immediately above said receptacle 
whereby said receptacle may be removed 
from said cabinet independently of said 
cover, and resilient means secured to a 
wall of the cabinet for engaging the 
receptacle and holding the cover in place 
over the receptacle. 


2,253,882. MECHANICAL MILK COOL- 
ER. Nicholas Achs, Detroit, Mich., as- 
signor to Frederick T. Hicks, Detroit, 
Mich. 
No. 341,401. 4 Claims. 


Application June 20, 1940, Serial 
(Cl. 62—101.) 
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1. A mechanical milk cooler comprising 
a heat insulating cabinet enclosing a 
milk cooling tank, partition means dis- 
posed in said cabinet for dividing off a 
chill chamber, said partition means being 
suitably selected and positioned so that 
the top edge thereof is slightly lower 
than the desired level of cooling liquid 
in said cooling tank so that the cooling 
liquid continues flowing over the parti- 
tion and circulating when there are no 
milk containers therein. 


2,253,907. REFRIGERATING APPARA- 
TUS. Julius Y. Levine, Hartford, Conn. 
Application Dec. 15, Serial No. 
115,931. 9 Claims. 

1. A gas manipulating apparatus com- 
prising a shell in- 
cluding a chamber, 
a gas adsorbent 
therein, a series of 
liquid conducting 
_ tubes extending 
through said cham- 
ber and in heat ex- 
change relation with 
the adsorbent there- 
in, means for con- 
necting the opposite 
ends of said tubes 
to provide a closed 
circulating system, 
means for sepa- 
rately heating the 
liquid within said 
tubes, means within 
said chamber for 
preventing backflow 
of said gas therein, 
and means for disposing of the gas 
driven off by the heated liquid. 


2,253,892. ABSORPTION REFRIGERA- 
TION PROCESS. Ralph S. Clayton, 
Wichita, Kan. Application Feb. 2, 1940, 
Serial No. 317,012. 4 Claims. (Cl. 62—179.) 


3. The hereindescribed process of pro- 
ducing refrigeration by absorption com- 
prising the heating of a refrigerant-laden 
absorbent, driving off the refrigerant by 
vaporization, separating the refrigerant 
and absorbent in an analyzer, passing the 
refrigerant to a condenser and chilling 
coil, passing the spent refrigerant to an 
absorber, carrying the separated absor- 
bent from the analyzer to the absorber, 
passing the refrigerant and absorbent 
through the absorber in opposed tortuous 
courses, directing unabsorbed refrigerant 
gases from the absorber to the condenser 
for a further cycle of operation, and 
directing the refrigerant-laden absorbent 
from the absorber to be again heated to 


repeat the cycle. 


2,253,971. FOOD STORAGE RECEP- 
TACLE. William P. Dodge, Erie, Pa., 
assignor to General Electric Co., a corpo- 
ration of New York. Application March 
. = Serial No. 323,223. 9 Claims. (Cl. 


afin oa 


1. In a refrigerator having a refriger- 
ated compartment, a food storage recep- 
tacle, and means for supporting said 
receptacle in said compartment, said 
means including a first mounting member 
supported by a wall of said compartment, 
said member having a recess in a wall 
thereof, a second mounting member asso- 
ciated with said receptacle and extending 


into said recess in said first member, the © 


weight of said receptacle and contents * 
therein urging said second member into 
said recess. 


2,254,112. REFRIGERATOR CONTROL. 
Calvin J. Werner, Dayton, Ohio, assignor 
to General Motors Corp., Detroit, Mich., 
@ corporation of Delaware. Application 
1938, Serial No. 

) 


Sept. 15, 229,995. 16 
Claims. 


National Enameling Nets 
$171,644. In 6 Months 


MILWAUKEE~— The National 
Enameling & Stamping Co. has re- 
ported a net profit of $171,644 for 
the six months ending June 30 com- 
pared with a net of $5,561 for the 
comparable 1940 period. Sales dur- 
ing the first six months totaled 
$5,768,333 in comparison with $3,992,- 
855 for the corresponding period of 
1940, an increase of $1,775,478. 
Profit from operations before deduc- 
tions reached $517,849 in the first 
half of this year against $211,071 
for the first half of last year. 


& ‘Write for catalog 
Merchant & Evans Co. 


PHILADELPHIA, PENNA. | 


SPORLAN 


EST.1B66 


YOU'LL FIND WHA 


1. A circuit controlling device compris- 
ing in combination, a switch; a thermo- 
electric means for controlling the switch; 
and thermo-electric means for moving it 
bodily to control the switch. 


2,254,118. REFRIGERATING APPARA- 
TUS. Andrew A. Kucher, Dayton, Ohio. 
Application Aug. 14, 1937, Serial No. 
159,157. 16 Claims. (Cl. 62—116.) 

13. <A_ refrigerating apparatus com- 
prising in combination, a_ refrigerator 
cabinet having a storage compartment; a 
heat absorber dis- 
posed within the com- 
partment and _ spaced 
from an inner wall of 
the compartment and 
forming ‘therewith a 
freezing space open 
at the front; ice trays 
in said freezing space 
and removable from 
said space through such opening; and 
means for closing such opening to prevent 
the escape of air from the freezing space 
through such opening. 


2,254,185. AIR CONDITIONING SYS- 
TEM. Alwin B. Newton, Minneapolis, 
Minn., assignor to Minneapolis-Honeywell 
Regulator Co., Minneapolis, Minn., a 
corporation of Delaware. Application 
Dec. 28, 1939, Serial No. 311,388. 4 Claims. 
(Cl, 257—3.) 


1. In an air conditioning system for a 
plurality of zones, in combination, first 
air supply means for providing a supply 
of relatively warm air, second air supply 
means for providing a supply of relatively 
cool air, individual duct means leading 
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Candy 


“Modernizes” Fixtures 
with Antiquated Evaporators 


Thoroughly proved 
installations” 
Cases, 


“profit 
See your jobber or 


LARKIN COILS, INC. 
519 Memorial Dr., S.E., Atlanta, Ga. 
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PRODUCTS 


“‘Juniors’’ make 
Beverage Coolers, ; 
Refrigerators, ete. j 


details now. i 


in the field, these 
in Dry Storage 


Small Display Cases, 


write for 


Make sure of your share of 1941's 
extra business by selling Sherer— 
a complete line of display and 

storage refrigerators, backed by 

close factory cooperation. Write 
for franchise details. 


Specialists in the 
Manufacture of 
all types of 
COLD PLATES 


/STANGARD-DICKERSON CORP. 


46-76 Oliver Street. 


SO gg er 


Representatives: A few 
select territories are still 
open.Writeus regarding 
our unusual proposition. 


Newark, N. J. 


from said first and second air supply 
means to said zones for supplying simul- 
taneously both cool and warm air to said 
zones, individual flow control means inter- 
posed between said first and second air 
supply means and said individual duct 
means for controlling the proportions of 
cool and warm air passed into said in- 
dividual duct means, said cool and warm 
air being mixed in said individual duct 
means to form individual streams of air 
for said zones. 


PATENTS 


HAVE YOUR patent work done by a 
specialist. I have had more than 25 years’ 
experience in refrigeration engineering. 
Prompt searches and reports. Reasonable 
fees. H. R. VAN DEVENTER (ASREB), 
Patent Attorney, 342 Madison Avenue, 
New York City. 
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is self-centering. 
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AND OUTER 
~ REAMER — 


@ A convenient new tool which makes 

ssible a rapid and efficient reaming 
job on both the inside and the outside 
edges of copper, brass or aluminum 


Tubing is introduced from one end 
of tool for inside reaming, and from 
the other end for outside 
The tool cuts in either direction and 
It has three hard- 
ened, hollow ground tool steel cutters. 
The cutters are protected against 
damage when not in use, by outside 
f Body is knurled for 
easy ae. Handles all sizes of 

/16" O.D. to 144" O.D. 


- IMPERIAL BRASS MFG. CO. 
565 S. Racine Ave., Chicago, Il. 
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No. 208-F Inner and 
Outer Reamer — 
Price, each, $1 200 
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Glamour is as necessary to the modern mar- 
ket as sanitation and smart merchandising. 
That's why merchants want K-Beam, for 
K-Beam makes fine products glamorous, ap- 
pealing, and irresistible. Products are shown 
in true natural colors, yet look finer than ever. 
K-Beam is a system available only in Koch 
cases. It, and other distinctive Koch features, 
makes Koch the outstanding display case. 
Write today for complete details, open ter- 
ritories, and the Koch distributor plan. 
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‘We're ‘Doctors’ Too,’ 


Says N.Y. Serviceman 


In Plea For After 7 O'Clock Gasoline 


New York State Association 
Refrigeration Service Engineers 
36-01 Lawrence St. 
Flushing, N. Y. 

Editor: 

On July 31, the New York Associa- 
tion of Refrigeration Engineers held 
a Board of Directors meeting at 
Syracuse, N. Y., at which meeting I 
presided and I brought up the ques- 
tion of gasoline emergency rationings. 
As you know, throughout the East all 
gasoline stations are closed at 7 
o'clock; still police department, fire 
department, ambulances, and doctors 
can pull up to a service station or 
24-hour open garage and obtain gaso- 
line with no trouble at all. 

On my way to Syracuse, it so 
happened that I did have to stop 
after 7 o’clock, to try to get gasoline. 
On the other hand, on the opposite 
side of the pump that I drew up to 
was a doctor’s pleasure car from New 
York City who was filling up with 
gasoline, after the owner of the 
premises had refused to sell me gas- 
oline. 

I asked the attendant, “How come 
this fellow can get gasoline and I 
can’t?” 

His answer was, “He is a doctor 
and on an emergency trip returning 
to his office.” 

So I figured any way to get gaso- 
line is a good way. My words were 
these: 

“I’m as much of a doctor as the 
man on the other side of the pump. 
It so happens that I’m in refrigera- 
tion repair service business and when 
I go out it is strictly an emergency 
and I consider myself as much of a 
doctor as he is where service to the 
public in general is concerned.” 

Here is the purpose of the writing 
of this letter to you. I know that in 
the East, especially in the metro- 
politan area, there have been many 
fellows out on a job who have been 
stuck when they try to get gasoline 
after @ pm. I was wondering 
whether or not it would be possible 
with your connections in Washington, 
to see if refrigeration and air condi- 
tioning service men on night duty 
could not be served gasoline in a case 
of an emergency. 

I feel that the way this project 
might be achieved is by writing to 
the Gasoline Control Board in Wash- 
ington, D. C., outlining to them the 
importance of a refrigeration and air 
conditioning service man on emer- 
gency service. Personally I believe 
something can be done about this, 
and I know of no one better fitted to 
handle this than yourself. 


Maric Products are on duty 


in Aircraft, TNT, Small Arms Ord- 
nance, Bomber Assembly, Aircraft 


Engine Plants, Army Cantonments, 
Hospitals, Research and Experi- 


mental Laboratories. 


Buy Marlo Equipment 
with Confidence 
Fin Coils + Unit Product Coolers 
Evaporative Condensers 
Brine Spray L.T. Units + industrial Coolers 
Air Conditioning Units 
Low Temperature Electrical Defrosting Units 


Write for Bulletins 


MARLO 


COIL COMPANY 


6135 Manchester Ave., St. Lovis, Mo. 
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I am sending a copy of my letter 
to you to H. T. McDermott, your old 
friend Mac, in Chicago, and between 
the both of you, I feel certain that 
we could have issued throughout the 
refrigeration industry, and I mean 
only service organizations with a 
proper set-up and not fellows work- 
ing out of their cellars, those cards 
as issued to doctors, ambulances, and 
so forth as above listed could also 
be issued to service organizations 
rendering emergency service on the 
Atlantic seaboard. 

I would be pleased to hear from 
you further on this matter, express- 
ing your opinion as to whether or 
not I am correct in my statements 
that refrigeration emergency service 
is very important to the general 
public, and provision should be made 
whereby we can obtain gasoline to 
continue rendering this emergency 
service after 7 p.m., if the occasion 
arises when we have to refill our 
gasoline tanks. 

I think it would be a _ splendid 
thought to cut this letter down a 
great deal, publish it in the Am 
CONDITIONING & MREFRIGERATION NEWS, 
and see what the general reaction 
from the boys on the Atlantic sea- 
board is on this particular subject. 

I also wish to inform you at the 
present writing that the New York 
State Association, R.S.E.S., are hold- 
ing a Second Annual Convention at 
the Astor hotel in New York City on 
Oct. 23 and 24. I trust that on the 
two above dates, if your business calls 
you to New York City, that you 
would honor us by dropping in and 
if nothing else saying hello to the 
boys. 

Ernest E. CoNnpon, 
Secretary 


ASRE Sections List 
Coming Programs 


(Concluded from Page 1, Column 5) 
able to announce complete plans for 
the entire year as early as Sept. 1. 

Among the local meetings sched- 
uled for the last part of September 
are the following: 
Baltimore-Washington — Sept. 25 
(Engineers Club, Baltimore) 

“Expansion Valves, Their Con- 
struction and Uses’—Franklin Car- 
ter, Detroit Lubricator Co., Detroit, 


® Mich. 
“The ‘Freon’ Situation’—W. W. 
Rhodes, Kinetic Chemicals, Inc., 


Wilmington, Del. 
St. Louis—Sept. 26 (Jefferson Hotel) 

Business meeting and session for 
planning A.S.R.E. National Conven- 
tion to be held in St. Louis Dec. 2-5, 
1941. 
Kansas 
Phillips) 

“Refrigeration and Air Condition- 
ing of Passenger Cars’—W. J. Daw- 
son, Kansas City Terminal R. R. 
Chicago—Oct. 16 (Drake Hotel) 

“Air Distribution in Refrigerated 
Spaces”—V. Floyd Self, Anemostat 
Corp. of America, New York City. 
Cincinnati—Oct. 20 (Hotel Gibson) 

“The Application of Direct De- 
humidification by Solid Adsorption in 
Industrial & Refrigerating Proc- 
esses’’—G. L. Simpson, vice president 
and general manager, Pittsburgh 
Lectrodryer Corp. 

“The Application of Heat Ex- 
changers for Increasing Evaporator 
Capacity & Improving Compressor 
Performance—K. M. Newcum, vice 
president & sales manager, Superior 
Valve & Fittings Co. 

Kansas City—Oct. 23 (Hotel Phillips) 

“Tube Ice Machines” — T. J. 
Byrnes, Vilter Co. 

New York—Oct. 3 (Building Trades 
Club) 

“The Defense Program’’—George 
Taubeneck, Editor of AIR CONDI- 
TIONING & REFRIGERATION NEWS, 
Detroit, Mich. 

“Relations with OPM’’—James A. 
Bentley, Carrier Corp., Syracuse, 
Ae £ 


City —- Sept. 25 (Hotel 


VIRGINIA 


SMELTING CO. 
WEST NORFOLK, VA. 


rape 


‘Food Defense’ Slogan 
Adopted By Mills 


CHICAGO—The slogan “Food De- 
fense is National Defense” has been 
adopted by Mills Novelty Co.’s com- 
mercial refrigeration department to 
stress the importance of refrigeration 
in the present national defense pro- 
gram. 

Created by James T. Mangan, 
director of merchandising and adver- 


tising for Mills, the slogan will be: 


used on refrigeration advertising of 
the company, and will be offered to 
dealers in the form of banners and 
window streamers for display in 
their showrooms and windows. 

This slogan, designed to show that 
commercial refrigeration is as essen- 
tial to defense as planes or bombs, 
might well be adopted by the entire 
commercial refrigeration industry, 
Mr. Mangan believes. 


Range Wiring Assistance 
Resumed In Knoxville 


(Concluded from Page 1, Column 2) 
cooperative program can be resumed. 

A similar cooperative program in 
Chattanooga never was suspended, 
and in Nashville the program was 
resumed after only a brief restriction, 
Max Bartlett, general manager of 
the local board, pointed out in 
announcing reinstatement of the plan 
here. 

Under the program, dealers and 
the utility each pay half of the $15 
installation cost on new range and 
water heater sales. 


<r 


Rema October Meeting Program Centers 
On Problems Arising From Defense 


(Concluded from Page 1, Column 5) 

Herbert B. Trix of American In- 
jector Co., Detroit. The program 
will include: 


TUESDAY, OCT. 7 


Call to order and _ President’s 
report, by E. A. Vallee of Automatic 
Products Co., Milwaukee, president 
of Rema. 

“Designing for Alternative Mate- 
rial,” by Thomas A. Bissell, technical 
editor of the “Journal” of the So- 
ciety of Automotive Engineers. Mr. 
Bissell has done a great deal of 
research on the subject of metals 
and materials which are on the 
shortage lists because of the defense 
program, and has a number of ideas 
and suggestions for substitute mate- 
rials and the manner in which they 
may be included in industrial design. 


“Standardization in Cataloging 
and Other Trade Literature,” by L. 
F. Blough of White-Rodgers Electric 
Co., St. Louis. In addition to cover- 
ing the subject in his formal paper, 
Mr. Blough, who is chairman of the 
Rema _ trade practices committee, 
will submit a series of recommenda- 
tions which have been worked out 
by his group. 

First formal golf tournament ever 
sponsored by Rema will be held in 
the afternoon. 

Entertainment feature this fall 
will be an informal cocktail party 
before the usual banquet on Tuesday 
evening. K. B. Thorndike of Detroit 
Lubricator Co. will be in charge of 


this affair. 
banquet will be of an informa] 
character, and in charge of the enter. 
tainment committee, of which Robert 
LeBaron of Virginia Smelting Co 
is chairman. aa 


WEDNESDAY, OCT. 8 


E. G. Graff of Ranco, Inc. will 
present a paper on “Government 
Defense Work—How to Get Ii.” In 
addition to presenting a Symposium 
on the experiences of other member 
companies, Mr. Graff also wil! out. 
line the types of materials which 
might be included to advantage in a 
company prospectus for use in pro. 
curing defense work, either as g 
prime or sub-contractor. 

“The OPM System of Priorities 
and How to Use It,” by Dr. 5, E. 
Pratt of the Division of Priorities 
of OPM. This _ session will pe 
followed by a round-table conference 
of executives who have been dele. 
gated by their companies to follow 
the priorities program and to handle 
priority matters. 

Several policy questions also wij 
come up for discussion and decision 
at the meeting, such as whether or 
not the association should arrange 
for temporary Washington repre- 
sentation during the period of the 
national emergency, when and where 
the 1943 All-Industry Refrigeration 
& Air Conditioning Exhibition should 
be held, and other questions which 
may be brought out in individual 
committee reports. 
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“RESPONSIBILITY” 


of Defense Needs. 


DEPENDABLE VALVES 


= 4 Progressive Service En- 
gineers use and recom- 


mend—and aggressive 
Jobbers stock and talk 
—A-P Products. 


find them in many Defense Indus- 
tries, 


RESPONSIBLE Refrigerant Con- 
trol—with A-P Valves—is impor- 
tant in many phases of our Nation’s 
Defense efforts today. And the 
variety of uses found for these 
Valves is tribute to their carefully 
engineered efficiency, accuracy, flex- 
ibility, DEPENDABILITY. 


safeguards 
methods, protects delicate instru- 
ments, or improves the working effi- 
ciency of men and machines. 


Refrigeration or Air Conditioning 


important processing 


And wherever you find them, A-P 
Valves will be demonstrating the 


same DEPENDABILITY that has 


A-P DEPENDABLE Valves — 
hundreds of them—are already 
serving the Nation’s Training 
Camps, guarding precious foodstuffs, 
medical supplies, for the health and 
comfort of our fast-growing Army. 
You'll find them in the Navy, too, 
on battleships, destroyers. You'll 


where carefully controlled 


fs 


AUTOMATIC PRODUCTS COMPAR 


MILWAUKEE @ 


built an unquestioned reputation 
for “RESPONSIBILITY” . 
ognized, 
profitably by thousands of Refrig- 
eration Service Engineers 
where. 


. - Rec- 


appreciated and USED 


every- 
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